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ED ALLEN has been doing a 

bit of crystal gazing of an 
automotive nature. Ted Allen is 
naturally interested, for he is the 
voice of the Saturday Evening 
Post in this motor capital. Hand 
him a bunch of statistics and he 
makes a meal out of them. When 
fully masticated, they give you a 
line on the automobile future that 
is as a compass is to the mariner. 

* K * 

SAID TED ALLEN took a 
bunch of N. A. C. C. statistics the 
other day and played around with 
them until out of the chaotic mess 
he painted a picture ot hope that 
is different from the average run 
of forecasting. His research, tak- 
ing in twenty years of production 
activities, shows that in months 
where the production peaks have 
come in the last half of a year, 
there have followed at least one, 
usually two and sometime three, 
rattling good years. And it seems 
to be in the cards that in 1933, this 
production peak might arrive in 
the last half. 

THIS TREND was first noticed 
in 1915 when production the last 
half exceeded the first, with Sep- 
tember second to April as a pro- 
duction peak. Then came 1916 and 
1917 with continually increasing 
production; then a slump. In 
1919, October was the production 
peak, with November second. 
Along came 1920 with a better 
year than ’19. Another slump in 
’21, but in this year August was 
the production peak and the talis- 
man worked. '22 and ’23 showed 
increases, with a reaction in ’24. 
Next year October had the pro- 
duction high and again the charm 
worked—both ’25 and ’26 went up. 

A slump in ’27 and then in ’28 
August was the best in the way 
of production. Both ’28 and ’29 
beat all previous records, with ’29 
giving us the all-time high of 4,- 
587,400 units. After that a con- 
stantly dropping barometer. 

* * * 

AS FORCASTER Allen _in- 
terprets his crystal: “If past pro- 
duction history means anything, a 
production peak following in the 
second six months generally has 
forecast a strong third and fourth 
quarter finish and appears to have 
been a forerunner of one or two 
good years to follow,” he says. 

“More cars might be produced 
in October, November and Decem- 
ber of 1933 than in any other quar- 
ter. That almost happened in 1925. 
More cars were produced the sec- 
ond six months of 1915, 1919, 1921 
and 1922 than in the first six 
months. All else equal, the factor 
of obsolescence alone should ac- 
count for a strong third and 
fourth quarter in 1933 and a good 
1934 and 1935, with the possibility 
of one year establishing a five- 
year peak.” 

And as an indicative straw, 
there is the well known SEPost 
advising us that its July commit- 


(Continued on Page 3) 





Founded 1925 


The Trade Newspaper of the Industry 


DETROIT, SATURDAY, JULY 15, 1933 


Industry Labors on Code Details 
As Washington Chafes at Delays 


W.-O. Petitions 
To Build 5,000 
Model 77 Units 


Toledo, July 14.—Attorneys for 
John N. Willys and L. A. Miller, 
receivers for the Willys-Overland 
Co., filed an application in federal 
court here Wednesday for permis- 
sion to build 5,000 additional 
Model 77 passenger cars, inform- 
ing the court that most of the 
5,000 cars recently authorized 
have been sold. 

Judge George P. Hahn _ set 
Monday morning as the time for 
the hearing of the application and 
announced that the time for the 
hearing on the plan for reorgani- 
zation of the Willys-Overland had 
been advanced from Monday to 
Saturday morning. Meetings of 
the reorganization committee with 
interested groups were held in 
New York during the week. 

Should this application be al- 
lowed, work at the local plant can 
be continued until the middle of 
November and a few more em- 
ployes added to the payroll. The 
application said that there are 
2,574 employes now at work in 
the plant. 


May Wholesale 
Financing Best 


In 23 Months 


Washington, July 14.—Attaining 
its highest level in twenty-three 
months, wholesale financing of 
automobiles in May totaled $55,- 
005,590 as compared with $40,- 
840,508 in April of this year, ac- 
cording to Government figures. 
Not since June, 1931, when the 
dollar volume of wholesale financ- 
ing amounted to $58,171,936 has 
such a mark been reached. 

Although exceeding April in re- 
spect to both dollar volume and 
number of cars financed, retail 
financing fell slightly below the 
total of May, 1932, in respect to 
dollar volume although exceeding 
the mark of that month with re- 


(Continued on Page 2) 


It’s Dr. Walter P. Chrysler now that the head of the big corporation bearing his name has had confer- 
All this took place at the first commencement exercises 


red on him the title of “doctor of engineering.” 
In the picture, from left to right, are: W. P. 


of the Chrysler Institute of Engineering in Detroit. 
Chrysler, in cap and gown; B. E. Hutchinson (seated), Carl Breer at the stand; H. T. Woolson, Prof. 


Winter, Judge Moynihan, Prof. Anderson and at the end, standing, Fred M. Zeder, Chrysler’s chief 
The story of the establishment of the Chrysler Institute will be found on page 14. 


engineer. 





Single Group 
To Represent 
Truck Owners 


Chicago, July 13.—Inaugurating 
a meeting here Tuesday at the 
Palmer House, representatives of 
truck and highway 
agreed that one association should 
function as the spokesman for 
trucking interests in the formula- 
tion of a code of ethics for the 
industry. 

Agreement was reached on the 
point of having the American 

(Continued on Page 2) 


Franklin Offers 
New Olympic 


Syracuse, July 14—A new 
Franklin Olympic was introduced 
today as the second edition of the 
air-cooled model with which 
Franklin late last year entered 
the mediurn priced field. 


coupe, $1385, and _ convertible 
coupe, $1500. 

A good many of the changes in 
the new model affect the appear- 
ance, which, however, conforms 
to the Olympic’s established styl- 
ing. This original identity has 
been accented by a new design 
of front fenders incorporating a 


(Continued on Page 9) 
Ford Reports 
June Increase 


Detroit, July 14.—Sales of Ford 


eight-cylinder cars and trucks in|} 
month | 


the United States for the 

of June exceeded those of June a 

year ago by 19.4 per cent. It was 
(Continued on Page 9) 


associations | 


Prices 
of the three types remain un-| 
changed. The sedan lists at $1385, | 


Mass of Details Will Face 
N.A.C.C. Group in 
Deciding Course 


By WILLIAM ULLMAN 

Washington, July 14. Indica- 
tions that the anxiety of National 
Recovery Administration officials 
over the delay of industries in sub- 
mitting trade codes is giving way 
| to a spirit of impatience increased 
| this week. The recovery ma- 
|chine set up here to convert a 
| spirit of industrial co-operation 
jinto prosperity stood idle all 
| week for a lack of raw material 
|in the form of trade agreements. 
| No specific industry is singled 
out for criticism as responsible 
| for the situation nor, by the same 
|token, is any exempted from the 
|implied sense of dissatisfaction 
| with the sluggish procedure all 
|are following. From the begin- 
|ning, the recovery administration 
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Speed Essential to Whole 
Plan Belief of 


Government 


1s 


By D. M. McDONALD 


New York, July 14.—Though 
there are signs of impatience in 
Washington at the slowness with 
which codes of ethics are being 
filed by industries, leaders in the 
automotive industry assert every 
effort is being made to complete 
its general code quickly and that 
it should be ready for filing with- 
in the near future. 

As evidence of this, it is pointed 
out that there is scarcely an auto- 
motive center in the country in 
which almost daily meetings are 
not being held by groups of man- 
ufacturers to be directly affected 
by the industrial code. If there 
is delay it is cited, it is because 
many manufacturers were not 
members of associations charged 


(Continued on Page 2) 


N.A.C.C. Member |Chevrolet Has 


Output in June 
Put at 195,178 


| New York, July 13.—Production 

of cars and trucks by member 
companies of the National Auto- 
mobile Chamber of Commerce in | 
June totaled 195,178, according to 
preliminary figures issued today. 
This is an increase of 104 per cent 
over the June, 1932, total of 95,713, 
and an increase of 13.2 per cent 
over May this year when 172,276 
complete vehicles were built. The 
figures include both United States 
and Canada production of N. A. 
Cc. C. members, but not Ford. 


For the six months period the | 
|combined production by Chamber | 
companies totaled 800,290 against | 
680,218 in the 1932 first half. This | 
is an increase of approximately 


(Continued on Page 2) 


| Chevrolet Motor Co. 


Best june Sales 
In Four Years 


Detroit, July 14.—With dealers 
reporting the best June retail 
sales—75,564 units—since 1929, the 
in the first 
six months of this year accounted 


|for more than sixty-seven per 


cent of its domestic quota of 450,- 


|/000 cars for 1933, H. J. Klingler, 


vice-president and general sales 
manager, reports. 

Retail deliveries for the first 
half totaled 304,952 new cars and 
trucks, compared with 253,225 in 
the comparable period last year, 
Mr. Klingler stated. 

June sales were eighty per cent 
ahead of June, 1932, and twenty 
per cent ahead of May this year, 
even exceding the 78,117 units 


(Continued on Page 2) 


Chrysler 6 Mos. 


Sales Approach 
Entire ’32 Total 


Detroit, July 14.—-Sales to dis- 


| tributors and dealers of Chrysler 
Motors for the first six months 


of 1933 almost equalled total sales 
for the entire year of 1932—since 
which time they have further in- 
creased to a point where, up to 
July 11, they had already exceeded 
by four per cent the total num- 
ber of cars shipped the previous 
year. 

In the first half of this year 
217,614 passenger cars and trucks 
were built and shipped by Ply- 
mouth, Dodge, De Soto and 
Chrysler Divisions, as against 

(Continued on Page 2) 


June Re-employment 

Washington, July 14.—Re-em- 
ployment in all lines for June as 
shown by American Federation 
of Labor figures, is expected to 
be as encouraging as the improve- 





It is 


claimed that this is the first time a charter has been granted to an industrial corporation to conduct 
engineering courses of this nature. 


ment in May, when more than 
400,000 were re-employed, Presi 
dent Green said after a confer. 
|ence with President Roosevelt. 





N.A. 
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C.C. Labors on Details 


of Recovery Act Code 


(Continued from Page 1) 


with compiling the code and sub- 
codes and their views are desired 
before definite and final action is 
taken. 

The general code of the indus- 
try, setting forth hours of labor, 
minimum wages, etc., will repre- 
sent the views of the entire man- 
ufacturing industry, both com- 
plete vehicles and parts, equip- 
ment and accessory groups. These 
are all not directly related and 
separate codes might have been 
filed by each. The feeling is, how- 
ever, that the Recovery Act ad- 
ministration would rather receive 
a general code for a related indus- 
try rather than a group of sepa- 
rate codes from component groups. 
This in itself is occasioning some 
delay as each group is making its 
own recommendations and each 
in turn has to be reconciled and 
merged with that of the superior 
general group. When all are fit- 
ted together into a general co- 
related group for the entire in- 
dutry the general code will be 
filed. 

There is a definite body of 
opinion in the industry that sepa- 
rate wage scales should not be per- 
mitted in different localities. This 
group holds that as all products 
are sold in a national market, the 
products should not be permitted 
@ wage differential because of 
lower living costs in some sec- 
tions. Should such differential 
be permitted, it is held, there 
would be a trend of manufactur- 
ing toward the lower cost dis- 
tricts, which in the end, should 
the general provisions of the Act 
continue indefinitely, as many 
believe they will, would find all 
factories ultimately in these lower 
cost districts. 

This view, however, can not be 
charged with causing any delay 
in the industry’s general code, as 
there is a general attitude toward 
getting some form of correlated 
activity going at once. Should 
the difference in wages be found 
later to have a marked effect in 


Washington grows impatient 








marketing opportunity, the belief 
is it can be corrected by supple- 
mentary action which the Gov- 
ernment would favor. 

With the general code on wages 
and hours filed, the industry and 
its groups will prepare recom- 
mendations on sales and market- 
ing practices for later filing. So 
far as the complete vehicle manu- 
facturers are concerned, this 
would have to do mainly with their 
relations to retailers. Parts, 
equipment and accessory manu- 
facturers, including tire manufac- 
turers, in their later codes, would 
set up standard practices cover- 
ing relations both with car and 
truck manufacturers and with 
retailer and wholesaler groups. 


Preparation of a dealer’s code, 
toward which the support of man- 
ufacturers will be required, is pro- 
gressing under the direction of 
the committee of the National 
Automobile Dealers Association 
of which F. W. P. Vesper is presi- 
dent. Meetings are being held by 
the N.A.D.A. group with local and 
state association representatives 
so that the views of all dealers, 
large and small, may be con- 
sidered. Mr. Vesper has already 
held several meetings with the 
committee representing the Na- 
tional 
Commerce and the exchange of 
views is reported to have been 
satisfactory to both sides. 


Thus when the final filing of 
the industry’s code is made it is 
expected confidently to reveal 
many recommendations which 


retailers have long sought. Among | 


these is almost certain to be pro- 
vision for a central appraisal 
headquarters which will be 
charged with setting up a stand- 


ard of values for used cars by | 
which all dealers will be required | 


to abide. This bureau will make 
constant revision in its appraisals 
based upon actual market trans- 
ations in various regions of the 
country. 


with Delay in Filing Codes 


(Continued from Page 1) 


officials have insisted time is the 
all-important element in the suc- 
cess of the new economic deal. 
They see it slipping away in a 
fashion that has brought the re- 
covery machine to a crucial point 
this early in its career. 


Motor Code Lacking 


Administration officials 
made it patent that they want to 
hear from the large 
first, among them the automo- 
tive. Of the big five, it has heard 
only from textile and lumber. 
Oil, automotive and steel 
tries remain to be heard from, 
although all have been busy with 
their code consideration. In the 
next tier of manufacturing 


terprise, the rubber industry, is 
yet to be heard from. 

The administration is increas- 
ing its emphasis upon the fact it 
is not asking for formal, 
codes at once. In fact, it would 
prefer to see all agreements in a 
tentative form before they actu- 
ally are submitted for hearing. 


order to obviate the delay at- 


form. 

There is no disposition on the 
part of Recovery Administration 
officials to attribute the delay in 
submitting codes to an unwill-| 
tingness on the part of industry to 


have | 


industries | 


| the 


indus- | statement on the labor phases of 


in- | 
dustries, an allied automotive en- | 


final | 








jgo-operate. It is put down rather 
o a general uncertainty on the) 


part of industrial 
management as to the possibility 


of increasing production and | 
Shorter hours | 


operation costs. 
and minimum wages will have 
that effect and enterprises al- 
ready operating at a 
wanted to know where such a 
course would lead. 
Labor Point Clarified 
It was a frank interchange of 


opinion on this phase of the sub- | 


ject here this week which led to 
issuance of the clarifying 


the recovery law. That docu- 
ment, one of the most important 
bearing upon the recovery pro- 
gram, is expected to stir laggard 
groups out of the doldrums into 
which their fear has plunged 


| them. 


From now on the Administra- 
tion may be more insistent in its 
demand for action on the part 
of the major industries. 


| N.A.C.C. Sdiiieas 


A corps of ten experts is avail-| 
able to consider the subject mat-| 
ter of tentative codes and to offer | 
its council on the precise form in | 
which they should be offered. In-| 
dustries are urged to make use of | 
the services of these officials in| 
: | eighteen 
tendant upon submission of pro- | 
posed codes in an unacceptable | 


Output in June 
Put at 195,178 


(Continued from Page 1) 
per cent, practicaly al) 
of which was scored in the three 
month of the months of the sec- 
ond quarter, losses being recorded 
from the 1932 totals in two of the 
first three months of the year. 
For the first six months of the 
year, the indicated total produc- 
tion of all companies is about 
1,067,000, which likewise is well 
ahead of the 1932 first half total. 


Automobile Chamber of | 


Chittenden, Detroit 


Manager for Spicer 


Toledo, July 13.—Ralph E. Car- 
penter, vice-president and general 
manager of the Spicer Manufac- 
turing Corp. of 
Toledo, O., an- 
nounces the ap- 
pointment of 
Larry P. Chit- 
tenden as special 
representative 
for the Detroit 
territory. 

Formerly as- 
sistant sales 
manager of 
Studebaker, and 
an executive of 
the Ford Motor 
Co., Chittenden’s 
more recent connections have 
been with the Wire Wheel Corp. 
of America and the Indiana Lamp 
Corp. 

Chittenden will be active in the 
introduction of the new Spicer 
Powerflo self-operating clutch 
which the Toledo corporation has 
developed, and the new Spicer 
self-compensating shock absorber. 
Both of these new products are 
designed for use as standard fac- 
tory equipment. 


Larry 
Chittenden 


Chevrolet Has 
Best June Sales 
In Four Years 


(Continued from Page 1) 


sold in June of 1930. 

Despite a slow start in the first 
quarter due to bank holidays and 
generally unsettled conditions, the 
| Chevrolet executive said, the sec- 
ond quarter retail sales have 
shown a constantly growing gain 





and business | 


loss have | 


| over last year, the greatest mar- 
gin of increase occurring in June. 

While registrations for the first 
six months are not yet available, 


the year through May 31 his com- 

pany had titled, in the passenger 

ear field, 175,000 units as 
pared with 167,000 for the next 
two makes combined, indicating 

a third successive year of leader- 
| ship. 

This year is the first since 1923, 
when the country was pulling out 
of the effects of the post-war de- 
pression, that Chevrolet sales in 
June have gone ahead of May or 
April, normally the peak months 
of the Chevrolet year, Mr. 
Klingler stated. He added that 
| the June mark was reached with 
no change in the condition of new 
ear stocks in the field, and only a 
slight increase in used car stocks. 


Single Group 
To Represent 
Truck Owners 


(Continued from Page 1) 
Highway Freight Assn. as the 
body officially to speak for the 
various interests represented at 
the meeting in presenting a trade 
recovery and fair practice code 
in behalf of trucking interests. 


In the course of the final ses- 
sion it was decided to protect and 
sustain “owners of motor trucks 
and teams for hire.” Vehicles 
were designated as: self-powered 
motor trucks, trailers (four or 
six-wheeled self-sustaining type), 
|semi-trailers used directly with 
tractors which of themselves are 
not considered as vehicles and 
|are therefore non-assessable. 


State and local affiliates are be- 
| ing urged to convene without loss 
of time so as to give expression 
|to regional points of view as a 
means of further assistance in 
making the finally adopted code 
truly representative. 

The consensus of those in at- 
| tendance was that the manufac- 
| ture of trucks and the business of 
those in motor truck freight en- 
deavors will suffer greatly unless 
the propaganda and legislative 
efforts of interests inimical to 
motor trucking are counteracted 





sold in June, 1931, and the 73,700 | 





Mr. Klinger announced that for | 


com- | 





May Wholesale 
Financing Best 


In 23 Months 


(Continued from Page 1) 

gard to number of cars financed. 

In April, 132,140 cars involving 
a total of $45,353,863 were financed 
at retail as compared with 168,366 
cars and a dollar volume agegre- 
gating $58,200,533 during May. 
The comparative figures for May, 
1932, were 164,721 and $58,435,573. 


New cars financed at retail dur- 
ing May of this year numbered 
75,026 as compared with 55,587 in 
the preceding month and 63,885 
in May of last year. Financing 
volume in dollars totaled $37,475,- 
774 in May, 1933, and $28,234,089 
during April. For May last year 
the figure on new cars financed at 
retail was $33,590,555. 


The average financing per new 
car reached a new low mark in 


May of this year when it dropped 


to $500. 


Used cars financed during May, | 


1933, numbered 89,297, a signifi- 
cant increase over April's total of 
73,303 but a decrease from the 
mark of May, 1932, when 96,010 
used cars were financed. 


The volume of used car financ- 
ing in dollars aggregated $19,435,- 
288 in May this year as compared 
with $23,257,953 during the same 
month last year. It did, however, 
represent an increase over the 
mark for April, 1933, when the 
total retail financing of used cars 
involved $16,115,145. 

Unclassified cars financed at re- 
tail in May of this vear totaled 
4,043 as compared with 3.250 in 
April, with dollar volume for the 
two periods being $1,289,471 and 
$1,004,629, respectively. 


Chapin Expects 


Bigger 2nd Half 


Detroit. July 12.—Definite proof 
is at hand that an era of improved 
business is dawning. Roy 
Chapin, president of the Hudson 
Motor Car Co., vesterday told dis- 
tributors gathered here for a two- 
day sales meeting. 

“There is every indication that 
the second half of 1933 will 
better than the first half,” said 
Mr. Chapin. “No more bank holi- 
days will occur to interrupt our 
advance; the fundamental condi- 
tions that control business are 
better: there is a greatly im- 
proved spirit among people which 


ting more vim and vigor in our 
advertising and sales policy than 
ever before. We are in for a good 
summer and a good fall.” 

Mr. Chapin’s remarks were sec- 
onded by Chester G. Abbott, gen- 
eral sales manager, who intro- 
duced statistics to show that the 
present improvement is part of a 
world-wide advance. He pointed 
out that sales for the Hudson 
company have improved steadily 
since the beginning of March, and 
that the week ending July 1 was 
the biggest in two years. 

A dinner and entertainment was 
given for the distributors, who 
came from all parts of the United 
States, at Edgewater Beach last 
night. The business meeting 
closed today. 


De Soto has Added 
630 New Dealers 


Detroit, July 14.—With con- 
tinued sales advance, more than 
630 new direct and associate deal- 
ers have been signed by the De 
Soto Motor Corp. since the first 
of this year. 

This was announced today by 
L. G. Peed, general sales manager 
of the De Soto Motor Corp. At 
the same time, Peed revealed that 
combined De Soto-Plymouth sales 
by De Soto dealers for the week 
ending July 8 totaled 2,313 units, 
an increase of 206.3 per cent over 
the same week of a year ago. 








| Dodge Brothers for 





be | 


will encourage buying; and as for | SPectively 


our own organization, we are put- | 





Shaw Heads Canada 
Dodge-DeSoto Sales 


Windsor, Ont., July 14.—Al. J. 
Shaw, who has been assistant 
general sales manager for Chrys- 
ler-Plymouth, 
has been pro- 
moted to general 
sales manager 
of the Dodge- 
De Soto division 
of Chrysler Mo- 
tors, according 
to an announce- 
ment made here 
today by Jno. D. 
Mansfield, presi- 
dent of the 
Chrysler Corp. 
of Canada, Ltd. 

Mr. Shaw has been eight years 
with Chrysler Motors. He replaces 
Russel Paige, who goes to a po- 
sition with Dodge Brothers Corp. 
in Detroit, Michigan. 


A. J. Shaw 


Chrysler Group 
Sales Double 


(Continued from Page 1) 
222,512 units during the whole of 
1932. 

Plymouth and Dodge, for the 
first six months of this year, ex- 
ceeded their total sales of 1932. 
Plymouth in six months sold 4.6 
per cent more than it sold dur- 
ing all of last year and Dodge 
sold 45.8 per cent more passenger 
cars and 17 per cent more trucks 
than in all of the preceding year. 
Plymouth’s six-month sales this 
year were 77.6 per cent more than 
in the first six months of last 
year, and Dodge’s six-months sales 
were 133.1 per cent greater. 

June sales this year, totaling 
66,448 units, were greater than 
for any month in the history of 
Chrysler Motors, and were 22 per 


;cent higher than the previous 


month. 

Besides exceeding June sales of 
1932 by 161.7 per cent, June sales 
this year exceeded the combined 
sales of Chrysler Motors and 
any month 
before or since the acquisition of 


D | Dodge by Chrysler Corp. 


Dodge Shifts 
Field Workers 


Detroit, July 14.— Changes in 
regional and district office and 
field personnel announced by 
Dodge Brothers Corp. include the 
appointment of Guy R. Sheppard, 
Thomas McCrossin and Harold 
Bates as truck representatives re- 
in the newly created 
Cincinnati region, the New York 
city district, and the Detroit city 
district. 

C. W. Chapman, formerly repre- 
sentative in the Detroit region, 
has been named Cleveland city 
manager; E. A. Higgins, district 
representative in the Indianapolis 
district; and Geo. P. Armstrong, 
district representative in the new- 
ly created North Detroit district. 

J. P. McGearty, formerly in the 
Detroit region, will continue in 
his capacity as district repre- 
sentative in the Cincinnati region. 
Nathaniel Stimson, until recently 
connected with the Detroit 
regional office, will continue as 
district representative in the 
Louisville district, and Ray 
Simons, another former Detroit 
regional man, will continue as 
district representative in the 
Columbus, O., district. 


Motor Carrier Bills 


Signed by Comstock 


Lansing, Mich., July 13.—Gov. 
William A. Comstock has signed 
two bills regulating use of public 
motor carrier vehicles. One puts 
the annual permit fee for trucks 
on a mileage basis, gives the pub- 
lic utilities commission power to 
fix and approve rates, and 
strengthens regulatory provisions. 

The other cuts the total length 
of trucks and trailers allowed 
from 60 to 50 feet and permits 
the use of only one trailer and 
one semi-trailer. The latter law 
is expected to affect automobile 
shipments by truck considerably 





Sparks 


(Continued from Page 1) 
ment of automotive advertising is 
forty-one per cent higher than in 
the same period last year. 
* * * 


THIS IS the Hudson-Essex 
chapter of today’s column, occa- 
sioned by the distributors’ meet- 
ing Tuesday and Wednesday, 
when wholesalers from all points 
east and west, north and south, 
foregathered at the factory to 
plan for the summer and fall cam- 
paign. There was no nigger in 
the woodpile, such as a new 
model being secretly shown—the 
distributors simply talked shop. 

But where this conductor came 
into the picture was Tuesday night 
when the factory folk showed how 
they could entertain, with the 
Edgewater Beach Club as the bat- 
tleground. There I rubbed elbows 
with such old friends as DeRoy 
of Detroit, Butler of Chicago, Ord- 
way of Boston, Broom of Buffalo, 
Schmunk of Cleveland, Powers of 
New York, Losey of Indianapolis, 
Estaver of Jacksonville, Fla., 
Frampton of St. Louis, Zell of 
Baltimore and Cole of Brooklyn. 

* * * 

"TWAS OUT at Edgewater 
Beach that’ Ed Schipper, who 
managed the Terraplane hill 
climbing expedition, told me of 
what happened at Alder Bay, N. 
H. In that town there is a hill 
three-quarters of a mile long, 
twenty-two per cent grade, with 
gravel roadbed, which the natives 
swore never had been climbed in 
high. The Terraplaners, passing 
through the town, had this told 
them and when they showed no 
interest in the hill they were ac- 
cused of being afraid to tackle it. 
* So Schipper and his merry men 
went to it. They didn’t even un- 
load the 400 pounds of baggage 
they had stowed away on the six. 
That car went up on high which 
so surprised the unbelievers that 
before the visitors were permitted 
to leave they had to climb that 
hill seven more times on high to 
convince the skeptics who had 
been too late to watch the original 
climb. 

* * * 

FEW OF MY contemporaries in 
the bicycle era are still in harness 
in the automobile industry, to 
which they gravitated when cy- 
cling ceased to be a sport. One 
of them though is Arthur Philp, 
just given the title of vice-presi- 
dent and general sales manager of 
Graham-Paige. For two years 
Philp has been out at the Warren 
avenue plant, sorta minister with- 
out portfolio, a counselor on ad- 
vertising and sales for the Gra- 
hams. 

When I first knew Arthur Philp 
he was with Morgan & Wright in 
Chicago, then making bicycle 
tires. Came the automobile and 
Philp found himself in Detroit, 
where M & W had built the huge 
plant now occupied by U. S. Tire. 
His break came when single 
handed he gave the automobile 
industry the Knobby Tread tire, 
the first of the non-skids, as I 
recall it. 

Rising to executive heights in 
the tire world, he next became 
assistant sales manager of Stude- 
baker-E-M-F at the Detroit plant. 
When Dodge Bros. started build- 
ing automobiles, Philp became the 
sales chief with Charley Mathe- 
son as one of his aides. Ill health 
caused his retirement after Dodge 
had clinched its place in the in- 
dustry and for a long time he 
acted as a sales consultant for 
different companies until the 
Grahams recruited him at the 
time when the new body type 
came out. 

Now, after the old clock has 
ticked millions of times since 
those early Dodge days, we find 
Philp and Matheson, who put 
Dodge on the map those long 
years ago, at the sales helm of 
Graham-Paige. 

* * * 

THERE DROPPED into the 
columnar office this week a for- 
eign visitor—Arn. van Rongen of 
the firm of H. C. L. Sieberg, of 
Amsterdam, Holland, importer of 
Willys-Overland. Van Rongen is 
hitting the high spots in this 
country via airplane, but stopped 
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long enough to tell about condi- 
tions in Holland. 

Right now, he says, importers 
there are suffering from “fire 
sales” in the United States. Cars 
dumped on the market over here 
are picked up at mighty low 
prices by those of speculative 
mind and shipped to Holland, 
where they undersell American 
cars handled by regularly ap- 
pointed Dutch dealers. He thinks 
something should be done to stop 
what he calls an evil. 

Whereas a few years back from 
seventy-five to eighty per cent of 
the cars sold in Holland were of 
American make, this ratio has | 
been materially reduced because | 
of fierce competition furnished | 
particularly by the French. 
American cars sell for about twice 
their list in this country. Only 
Hollanders with incomes of $5,000 
a year and up are prospects for 
automobiles purchased for pleas- 
ure purposes. 

* * * 





FOR FIVE YEARS Luigi Sossi 
has been in Detroit as representa- 
tive of the Fiat Company of Italy. 
The other day came the 


recall | 


| officers, 
| Markle as president, M. J. Lana- 


and Sossi returns to his home- 
land and the Fiat plant. He is to 
be succeeded here by M. E. 
Merriam, an American, a former 
Chrysler efficiency engineer, who 
has been in Turin while Sossi has | 
been here. 
* * a } 
MORE WORK for Joe Scolaro. | 
This Detroit publishers’ rep, whose | 
list of dailies include the New| 
York Times and Chicago Daily | 
News, has also taken on the 
Washington Post, which changed 


hands recently. 


Chicago A.T.A. Elects 

Chicago, July 14.—Directors of 
the Chicago Automobile Trade 
Assn. at their meeting to name 
re-elected Lafayette 


han as vice-president and George 
H. Bird as secretary, L. F. John- 
ston was chosen treasurer. 

The directors voted to have an 
advisory committee of five mem- 
bers, composed of President 
Markle, Secretary Bird, Treasurer 
Johnson, H. A. Wehmeier and 
Franklin M. Miller. 


RECO 


CENTER — Chet Miller in stock 
Terraplane Eight scales rocky peak 
with gear-shift lever locked in high 
gear—in teeth of 55-mile-an-hour gale 


INSET AT LEFT—AI Miller in 
stock Terraplane Six lops 51 seconds 
off former Mt. Washington record 


INSET AT TOP— 4t the finish— 
William Taylor, official A. A. A. 
representative — registering record- 
breaking time of Terraplane Eight 


Busy Program 
For Truckmen 


At Chicago 


Chicago, July 14.—With ad-| 


vance reservations indicating a 
large attendance, the National 
Team and Motor Trucks Owners 
Assn. will hold its thirty-first an- 
nual meeting at the Palmer 
House Monday and Tuesday. 

The program calls for a direct- 
ors meeting to be held Sunday in 
advance of the regular sessions. 

John Broderick, president of 
the Cartage Exchange of Chicago, 
and past president of the na- 
tional association, will open the 
Monday morning session by in- 
troducing Mayor Edward J. Kelly, 
of Chicago, who will welcome the 
members. 

After this ceremony, James M. 
Naye, of Philadelphia, national 
president, will preside over a 
brief business session to include 


3 


the presentation of reports and 
appointment of committees. 

The chief address at the Mon- 
day morning meeting will be de- 
livered by H. L. Horning, presi- 
| dent of the Waukesha Motor Co. 
|}and past president of the Society 
'of Automotive Engineers, who 
will discuss Diesel engines as ap- 
plied to motor truck transporta- 
tion. Mr. Horning will use a 
chassis in connection with his 
talk. 

LaPeer Trailmobile Co. will 
tender a luncheon to members 
and the Fruehauf Trailer Co. will 
have a similar function for the 
ladies. 

Federal Sales Are 
Setting New Marks 

Detroit, July 14.—Federal Mo- 
tor Truck Co. continues to hang 
up new sales records, according 
to J. F. Bowman, vice-president 
in charge of sales, who declares 
that June was the fourth success- 
ive month of increased sales over 
the preceding month. 





Terraplane scales 


Mt. Washington 
in HIGH GEAR 


Holder of Pike’s Peak Record Now Undisputed Champion 


Mt. Washington, N.H., June 30—Two stock 
Essex Terraplanes, a Six and an Eight, 
under official supervision of the Amer- 
ican Automobile Association, both broke 
the all-time automobile record up Mt. 
Washington today —the Six by 51 sec- 
onds; the Eight by 1 minute, 16 seconds. 


Asaclimax tothe day’s work,theTerraplane 
Eight, starting with the gear-shift lever 


locked and sealed in high gear, climbed to 
the summit in high gear all the way—a feat 
unparalleled in the history of the mountain. 
The farthest point ever before reached by 
any car in high gear was the half-way house. 


These achievements, added to the great 
Pike’s Peak victory in which a Terraplane 
Six also beat the all-time record for all 
stock cars, regardless of price, makes the 


Terraplane the undisputed champion for 
hill-climbing performance and ruggedness, 


We believe this series of records made by 
Essex Terraplanes constitutes the most power- 
ful evidence ever assembled to prove the rug- 
gedness, reliability and stamina of any make 
of motor car. No owner’s use of his car will 
ever approach the punishment given these 
record-breaking Terraplanes. 


HUDSON MOTOR CAR COMPANY 


--- and Hudson Reports 16th Week of Increased Sales 


Hudson sales for the week ending July Ist were greater than for any previous week 
since July, 1931 — and 245% of sales for the corresponding week of 1932. This is the 
16th week of sales increases. Hudson and Essex dealers are making real 
profits. If you are interested in joining them, let us know. 


HUDSON 


SUPER-SIX, #695 - PACEMAKER EIGHTS, 8975 - - 


ESSEX TERRAPLANE 


- STANDARD SIX ROADSTER, #425 - COUPE, #485 - 


Base prices, f. 0. b. Detroit 


Manufactured by HUDSON MOTOR CAR COMPANY, Detroit, Michigan 


SPECIAL SIX COUPE, *505 - EIGHT, #565 
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One sacred pledge we make our friends here and now. This 
publication, God willing and so long as it is in our charge, will 
never champion the cause of any individual or any corporation 
which is not for the best interests of the automotive industry 
asa whole. Nor will its columns be used to spread gossip or 
inflame prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which it knows to be timely, authentic 
and of value. 
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Our Market 


ITH the first half of 1933 under our belts, we cannot 

help but feel strengthened by the quality and quan- 
tity of business fodder this past six months has brought 
us. For the first time in almost four years it looks like 
meat on the table rather than empty patties that crumble 
when we bite them. Automotively speaking, the first half 
output of more than a million cars, as compared with 
911,000 in the first half of 1932, is a substantial gain, more 
especially so when we consider that this production was 
based on orders from dealers rather than upon hopes of 
the sales departments. 


It seems beyond question that we have now tapped that 
great and heretofore more or less ephemeral replace- 
ment market. Beginning almost on the tick of March 4, 
there has been a steadily increasing wave of buying which 
got well under way at the close of the national banking 
holiday. Many factories met the demands for new cars 








with difficulty, and difficulties were further increased by | 


the inability of parts suppliers to meet the factory de- 
mands. 
clock had run down and needed rewinding, rather than 
that the mainspring had snapped, as the Technocrats 
would have us believe. 


According to the Technocrats, much too much of every- 
thing had been produced. Nothing more should be pro- 
duced, they wailed, until what we had already made had 
been consumed. But since nothing would be consumed 
without producing something else, we were in the position 
of the Kilkenny cats, with the likelihood that within a 
few years nothing would remain of us “except for our 
nails and the tips of our tails.” 


This theory recalls the “saturation points” of 1927 and| 


1928. They said the automobile industry was rapidly 
approaching the saturation point, after which the market 
would be solely replacements. But registration in the 
United States continued to increase from those years until 
in 1929 they reached a peak of 26,501,443 cars and trucks. 


Since 1929 there has been a steady decrease in the num- 
ber of units registered, with the result that at the close of 
1932 only 24,136,879 motor vehicles appeared in the United 
States registrations. Even assuming that 1929 was the 
actual “saturation point,” we are today 2,364,564 cars and 
trucks below that zenith. Add to this the fact that the 
average age of the cars on the road today is four and one- 
half years, while the average life of a car is placed at seven 
years, it is then safe to assume that seven out of each ten 
cars on the road are ready for replacement now. 


These figures would seem to pass the lie to all pessimists 


who claim that the automobile business is shot—there is 
no more money in it and so forth. With so vast a potential 
market to serve, it would require almost unimaginable 
stupidity on the part of manufacturers and dealers to fill 
its needs without profit to themselves. Where there is a 
market there is money. An automobile market exists to- 
day if ever it did. 


Figuring our market in round figures there exists a| 


potential demand today for between 15,000,000 and 
18,000,000 cars. There are tremendous possibilities for 
the dealer or maker who is willing to invest both money 
and brains. Money will get you into this business, but it 
requires brains to get money out of it. The time to get ir 
is now, 


This would lead to the belief that our national | 


BOUT the time a salesman 
feels securely “planted” in his 
job, he begins to go to seed. 
+ ob * 


THE BANKERS might have 
ascribed greater importance to 
the need for liquid assets if they 
had occasionally run out of gas 
a few miles from a filling station. 

*” * * 


WHOOIE! What a lot of silly 
signs there must be! Since our 
| recent reference to a strangely 
|appropriate sign error, motorists 
| have written us about scores of 
|others. There’s just space for 
two, both of which are declared 
|to be authentic. One is the sign 
that decorates a dry cleaning 
establishment in Louisville—‘“The 
Fadem Cleaners”; and the other 
was displayed on the window of 
a bakery in Newark, New Jersey, 
conducted by two gentlemen from 
|England who remained unaware 
|of its rather startling suggestive- 
ness until some kindly soul 
| brought it to their attention. 
Whereupon the name of the firm 
was changed immediately. It had 
read—“Overbake and Burnham, 
Quality Bakers.” 


* * 


| WE CAN REMEMBER the 
days when even a pretty good liar 
was satisfied with claiming his 
old ark could do sixty miles an 
hour. 


| 
| 
| 
| 


Ed 


* 


QUEER QUERIES 

Dear C. K.: Can you recom- 
mend a good repairman ?—Anxi- 
ous Ike. 

You’re doggone right I can. 
If he’s really good, he deserves 
to be recommended. 

* 


ae 


oa 


ALL THIS TALK about blend- 
ing alcohol and gasoline might 
lead the uninformed to believe 
it’s something new. On the con- 
trary, it has been done unsuccess- 
|fully for years. Which may ex- 
| plain why, in the very forefront 
of the boosters for the scheme, 
are the medical men and the 
undertakers. 


of 





* * K 


I ONCE STEPPED into an 
elevator at the Hotel Biltmore in 
New York, during automobile 
show week, and was greeted by 
name in most friendly fashion by 
Alfred P. Sloan, Jr., president of 
General Motors, who had not 
seen me in ten years and had 
little cause to remember my ex- 
istence. A little thing—but I’ve 
noticed that the biggest men are 
frequently most observant of the 
smallest courtesies. 


* * 2k 


It’s easy enough to be pleasant, 
When everything’s festive and 
| gay. 
| But the driver worth while 
|Is the one who can smile 
When he’s gone forty miles the 

wrong way. 

* * 

| LEM FLUMMOx, our local tin- 
smith, has just perfected a com- 
| bination concealed cuspidor and 
cud container, which he feels will 
| be a tremendous boon to the to- 
bacco-chewing motorist. 

Lem owes his inspiration to a 
recent attempt to spit through 
|a closed window. 

* * 

WE’LL NOW hear 

from the exhaust pipe. 
7 


WE USUALLY 
“hanger-on” in a more or less 
|}contemptuous way. But we've 
had to revise our manner when 
we referred to the Fruehauf 
| trailer. 





* 


* 


a report 


- = 


speak of a 





* * 


| A MOTOR CAR is hke an egg 
nearly good is no good. 
ee ee 


* 





* 


| A REPAIR in the shop is worth 


two on the road. 
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On June 1,1933 - average 
gasoline tax was 4 as much 
as cost of the fuel itself 7 
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2 taxes 
on each gallon 
of gasoline / 


1¢ for the Budget 


y¢ for the Industrial 
Recovery Act 
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Blending 
CORN 
ALCOHOL 
with 
GASOLINE 
would cost 
motorists 
$600,000,000 
additional / 
A YEAR ; 
Added cost of fuel 
$ 460,000,000 
Increased consumption 
$ 140,000,000 
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TAX BILL 


Think of It—But Act. 


In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Read- 
ers are invited to use this space for voicing their opinions or 


ideas. Anonymous contributions will not be accept 
fidence will be observed upon request. 


but con- 


Motorized Rails | the cutting of costs and the in- 
’ | creasing of speeds on railroads. 
Recent railroad developments| The automotive engineer has 
and a very sudden and accumu-|jearned much about body build- 
lating interest in light weight | jing that might be applied to rail 
rail cars offers a new opportunity | equipment; he has developed a 
for the automotive engineer and| mass of information on rubber 
the whole automotive industry.| and its applications, which can 
In a talk at White Sulphur well go towards the quieting of 
Springs last summer I pointed| equipment; he has developed 
out that the railroad could well) sound-proofing, air conditioning 
be revolutionized by the applica-| shatter-proof glass, new metals, 
tion of automotive engineering to new materials, new processes; and 
rail problems, never thinking that/ while the railroad is starting in 
demand for the change would/to do a job of engineering for it- 
come so quickly or so suddenly self, it might much better go the 
as to be actually imminent before (Continued on Page 14) 
a year was past. 

Meanwhile, however, the rail- 
roads have come up against a 
stone wall as related to their| 
antiquated engineering and _ its} 
possibilities in the solving of their 
economic problems. With the 
competition that has developed 
through automotive engineering, 
new rail vehicles must be avail- | 
able, operating cheaper than those 
on the road and the public is 
going to crowd the railroads until 
they give them such a vehicle and 
such service. The tendency of 
the railroad groups, of course, is 
to rely on locomotive designers 
as sources of information and to 
look upon power plants of twenty 
pounds of horsepower as light 
weight. The success of the new 
rail equipment ventures is to de- 
pend entirely on the premises 
with which the problem is ap- 
proached. If it is approached 
from the locomotive assumptions, 
or even from the standpoint of 
the usual railroad designer, little 
will be gained. The definitely 
new problems requires a definitely 
the 


“22 word in 
edgewise”’ 


By the Publisher 





RANDOM THOUGHTS 
my portable Remington. . 
it have been that Washington 
read our blast of last week re- 
garding the Detroit banking situ- 


from 
. could 


ation? Things started popping 
almost (and perhaps even) before 
the issue was in the mails. Now 
it appears that Detroit is to get 
$75,000,000 from R.F.C. which is 
just about twice the amount re- 
quired last February for a blood 
transfusion which would have 
kept both banks open. However, 
“God moves in a mysterious way, 
his wonders to perform” and who 
knows, maybe it was just what 
the dynamic city needed to put 
it in fighting mood. 

oe * * 


* 





J. C. (ALIAS “JACK”) WEED, 
best known perhaps from his 


new engineering and this I 
automotive groups are able to]years on “Commercial Car Jour- 
give. nal” in the Detroit territory, but 


whose pedigree will be printed in 
another column, has joined up 
with A.D.N. as a special advertis- 
ing representative, covering the 
(Continued on Page 8) 


Truck engines, bus engines, the 
light weight marine engines, auto- 
motive Diesel developments, dis- 
tillate engines, safety fuel experi- 
ments all offer possibilities for 
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sary 


DETROIT «973.6% 


LOCAL DEALERS ... Crowds of 
nearby dealers throng the big 
drive-away waiting room at the 
Dodge factory. 


* Figures shown are for 
a recent eight week period 
and represent the actual 
percentage of sales this 
year against last year. 
Many Dodge Dealers from 
coast to coast have reported 
doubled and tripled sales. 


AGAIN 


DODGE 


SALES 


SKYROCKET... 
Right Across America 


— is no question about it... in City 
after City, Town after Town, County after 
County... the public is turning to Dodge. 
Every day the Dodge and Plymouth franchise 
is growing more desirable. No wonder every 
mail brings inquiries from more wide-awake 
dealers who can see the growing value of the 


Dodge and Plymouth franchise. 


Dodge and Plymouth give the dealer more 
convincing sales arguments than any other line, 
These sensational cars, commercial cars and 
trucks offer many advantages that actually 
demonstrate themselves to the prospect... 
such as Hydraulic Brakes, that stop on a dime, 
smoothly! They offer many money-saving fea- 
tures like Valve Seat Inserts that postpone 
valve grinding for 30,000 miles and more. No 
wonder Dodge Dealers now rank third in the 


industry in total sales volume, 


Dodge dealers receive every possible help 
and full cooperation from the factory organiza- 
tion— yet each dealer is in full charge of his own 
business at all times. If interested in the com- 
plete Dodge story, write now in confidence to 
Mr. A. vanDerZee, General Sales Manager, 
Dodge Brothers Corporation, Detroit, Michigan 





Toll of Two-Thirds Cent a Mile 


Paid for Travel on U. S. Highways 


Foot of 3.000, 000-Mile Network Is a 


Every 
Road But Legislators 


Public by Calling Fee 


Fool Themselves and 
a Tax 


By WI LLIAM aan 


A. D. N. Washing 


gton Correspondent 


T oll lk 


SALES 


nd 


<a July 14. —Who said the toll road had van- ~ E R V I . E 


The truth is, it has vanished only in name, for every 
mile of America’s 3,000,000 miles of highways is a toll 
Every time an automobile moves a mile on 
any part of that vast network, its owner pays two-thirds 


road in fact. 


of a cent for the privilege. 


a toll, but rather a tax. 
parent 
Motorists might be inclined to re- 
sist it with more concerted vigor; 
legislators less inclined to impose 
it were it frankly designated for 
what it is, a toll for highway use. 

What are the facts? 

Briefly, these: The Nation’s mo- 
torists are paying taxes currently 
at a rate of from $1,200,000,000 to 
$1,250,000,000 annually. There are, 
liberally calculated, 23,000,000 mo- 
tor vehicles in operation. That 
means that each of these car 
owners pays an average of ap- 
proximately $54 yearly in taxes. 
The average among them travels 
approximately 8,000 miles a year. 
The tax or roll rate per mile thus 
exceeds two-thirds of a cent. 


Taxes—or Tolls? 

It is inconceivable that the mo- 
torists of the country would tol- 
erate toll gates and toll collectors 
spaced at ten-mile intervals and 
demanding 6.7 cents of every car 
that passed. It is impossible that 
those individuals who impose 
taxes would take the risk of such 
collection jobs. But tolls are 
called taxes and are collected in 
quite a different fashion so, while 
there is dissatisfaction, the de- 
ception continues to be a sub- 
stantial success in the main. 

Proponents of motor tax relief 
have been plunged into the dark- 
est despair in the last few years 
in their efforts to convince the 
legislative mind that it is unfair 
to the masses in the motor 
vehicle tax philosophy. They have 
found the legislator profoundly 
horrified at the thought of a small 
general sales tax or a broader 
base income tax. Privately, to be 
sure, the lawmaker may sincerely 
doubt that the common man 
would be pillaged by reasonable 
levies against some of life’s other 
necessities. Publicly, however, he 

never voices such a doubt. 

_ Among the necessities which he 


Its 





Gilman Reports 
Packard Gains 


Detroit, July 14.—M. M. Gilman, 
vice-president of distribution of | 
Packard Motor Car Co., declares 
that the advance of production | 
and sales in the low priced field 
may be taken to indicate that the | 
whole industry is well on its way | 
to better times. 

“Among cars selling for $2,000 
or more,” said Mr. Gilman, “there 
have been decided gains in the 
last three months. While sales in 
June normally are fifteen to 
twenty per cent below May, our| 
deliveries in June continued at | 
the same high level of May. April, 
May and June deliveries of | 
Packard cars listing for more | 
than $2,000 considerably exceeded 
those for the same three months 
last year. 

“Shipment of cars from our fac- | 
tories in June exceeded those of | 
May by fifty per cent, but they 
were actually not great enough to 
meet the growing demand. 

“Increased volume during May 
and June gave us an operating 
profit each,month. There is sig- 
nificance (@ general business in 
this, I believe, because there can- 
not be prosperity unless business 
does operate at a profit. Added 
production also meant greater 
payrolls and consequent increased 
purchasing power.” 





under the former name.) ————— 


| July 


injustice might be more ap-| 
never thinks of endian as 
worthy of his protection is trans- 
portation. That is why he has 


hiked the toll on it to two-thirds | 
Whether or not | 
this | 


of a cent a mile. 
he deceives himself with 
slight-of-hand performance, he 
apparently does deceive his vic- 
tims who go on voting for him as 
a valiant defender of the common 
man’s purse. 


If they would desert him, as he 
believes, on a sales tax vote, how 
would they stand if educated up 
to an awareness that motor taxes 
are highway tolls—and high tolls 
when measured by the most 
reasonable standards? 


The legislator’s terror of the 
sales tax is based upon his as- 
sumption that it would hit the 
“little fellow” too hard. He ig- 
nores the fact that the total- of 
180,000,000,000 miles of motor ve- 
hicle travel in the United States 
is rolled up substantially on the 
speedometers of cars owned by 
“little fellows.” There are not 
enough “big fellows” economically 
speaking to approach this aggre- 
gate mileage. 


Motor Facts Ignored 


The two-thirds of a cent a mile 
toll has the average man thinking 
and scheming. He is becoming 
aware of the fact that highways 
are far from free in this free 
country. If ever he begins to look 
upon the tax for what it indis- 
putably is, his reaction may yet 
convince the toll collector that 
highway transportation is another 
one of life’s necessities not to be 
burdened with grossly unfair and 
discriminatory taxes. 

Three million miles of toll roads 
will net a huge revenue even 
when they bear a greatly reduced 
and more reasonable rate than 
two-thirds of a cent a mile. 


Hudson and Essex 
Continue to Gain 


Detroit, July 14.—According to 
figures just released by Chester 
G. Abbott, general sales manager 
of the Hudson Motor Car Co., 
the week ending July 8 was the 
ninth successive seven-day period 
in which sales for this company 


| exceeded those of the correspond- 


ing week of 1932. 


The last two weeks have shown 
tremendous gains over the last 


| year, Mr. Abbott said, with the 


week ending July 1 having a 144.6 
per cent increase, and for the 


| week ending July 8, 201.8 per cent 


increase. Up to the present time 
is running about ten per 


|cent ahead of June and there is 


every indication that the current 
month will at least equal June 
when the final figures are in. 


Tire Prices to Rise 
Akron, July 14.—“Tire prices 


will have to be increased as the 


direct result of President Roose- 
velt’s signing of the cotton tex- 
tile code,” said W. O'Neil, presi- 
dent of the General Tire & Rub- 
ber Co., in commenting on the 
President’s action. “How much 
or how soon tire prices will 


increased will be up to the in- 


| dustry.” 


be | 


| 


By E. M. Lubeck 


RUCK SALES 
are on the boom. 





registrations 
With the in- 


The fee, however, is not called | |crease in general business there | 
| has come a demand for transpor- | 
| banks in which 


|tation units such 


| manufacturers 
since the war. 
* * 


TRUCK DEALERS who handle 
trucks made by the manufacturer 
who makes only the regular truck 
lines are having little difficulty 
in disposing of the product. It 
not only has been beer transpor- 
tation units, but other heavy duty 
units have been active. The de- 
mand for the larger trucks and 
trailers for interstate hauling has 
required little actual selling ef- 
fort. The main point in the trans- 
action has been the allowances 
on the worn out truck to be 
traded in. 


as the truck 


have not’ seen 


* 


* * 


THE NUMBER of lighter units 
or quick delivery trucks has in 
reality not reached a high point. 
The majority of these vehicles are 
manufactured by makers of pas- 
senger cars. They are being sold 
by dealers and salesmen more as 
|a@ side line than anything else, 
although it is noticeable that 
many dealers are now employing 
men who know truck selling as 
a speciality. 

ok 


THESE MEN are adding to the 
dealers added profit fund. They 
are able to study the needs of 
the prospective purchaser. They 
are able to figure out the cost 
per mile or ton mile or the cost 
of delivery for any commodity 
whether it is a bottle of milk or 
a yard of dress goods. They 
quickly lay before the prospective 
buyer the cost of depreciation 
| and the many advantages of 
| lowered operation cost of the par- 
ticular light truck they are sell- 
ing. 


* 


* ok 


* * 


THE COMBINATION job of 
selling cars and delivery units 
which so many dealers allow their 
salesmen to indulge in is not a 
successful proposition. A good 
truck salesman comes armed with 
certain business data which he 
uses to influence the prospect 
from the standpoint of an invest- 
ment in the prospects business. 
This training makes the sales- 
man matter of fact. He is not 
usually a successful car salesman 
because he is unable to unbend 
and use his imagination and 
work up a certain amount of en- 


* 


passenger car buyer or his family. 
The reverse is true when the 
car salesman attempts to sell 
trucks. Dealers should bear these 
facts in mind. 

* * + 


WHILE THERE has been con- 
siderable discussion on the sub- 
ject of fleet truck sales and while 
that subject will undoubtedly be 
ironed out in the very near future 
there is another point about fleet 
sales which warrants the atten- 
tion of the dealer whether he is 
a seller of truck units only or 
mixes delivery units with pas- 
senger cars. The point in mind 
is the service on fleets. 

* 





* * 


A SURVEY SHOWS that the | 


majority of fleet operators at- 
tempt to run their own shops and 
service departments. To set up a 
shop and get it fully equipped 
means considerable expense to 
|the operator of the fleet. 





thusiasm needed to impress the | 


To do} 
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Did Anti-Motor Interest 


Sponsor Michigan Bank 
Closings? Asks Fruehauf 


Detroit, 
| that Wall 


“Can 
leaders 


July 13. 
Street 


it 
have 


|the manufac- 
|turers of auto- 
mobiles, motor 
trucks and trail- 
ers through un- 
reasonable and 
unfavorable leg- 
islation in the 
various state 
legislatures and 
through an at- 
tempt to throt- 
tle Detroit 





Harvey 
Fruehauf 


automotive or- 

ganizations were so vitally inter- 
ested?” is the question asked in a 
letter sent to all officers and di- 
rectors of the closed Detroit 
banks by Harvey Fruehauf, presi- 
dent of the Fruehauf Trailer Co., 
of this city. 

In his letter Mr. Fruehauf im- 
plies that railroad interests have 
been back of what he terms is a 
steady and vicious campaign 
against the automotive industry, 





with the direct targets motor 
trucks and trailers. He writes: 

The intelligent and constructive 
efforts now being made to get at the 
truth of the banking dilemma in De- 
troit, and to serve the best interests 
of depositors and stockholders, have 
won the high regard and enthusiastic 
approval of most of your fellow 
citizens. 

One angle of this Detroit bank situ- 
ation has impressed me rather for- 
cibly. I refer to the suggestions 
made by various individuals that cer- 
tain Wall Street interests may have 
wanted to see Detroit and Michigan 
seriously crippled in a financial way 
for the express purpose of striking a 


chanics. There have been only 
a few instances where the cost 
of the shop and the wages paid 
have been added to the operating 
expense of the fleet. It is an 
item of overhead which unless 
carefully controlled amounts to a 
considerable sum. 

The truck dealer can point the 
way out for the fleet operator. 
The truck dealer should sell the 
fleet operator on the fact that the 


| dealer’s shop is the place for serv- 


ice. The dealer not only has the 
equipment for quick service but he 
has at his right hand a stock of 
parts. The dealer should make a 
business appointment with the fleet 
buyer and the head of the com- 
pany, say lunch for example, and 
then take his guests to the shop 
and “sell” them the shop and its 
service potentialities for the fleet 
operator. 


glass bottle 
“BREAK-NOT” 





|this he adds the wages of me-| 






be | heavy blow at the 


dared to strike a double blow at | 
| connection exists between the alleged 
|} attempt to injure the automotive in- 





GALLON 


automotive indus- 
try or certain leaders in it. 
It is possible that a very definite 


dustry through financial difficulties 
—and the persistent efforts carried 
on to cripple the economical opera- 
tion of motor trucks and trailers as 
modern freight haulage units? 

Quite naturally, you are more fa- 
miliar with what happened to our 
Detroit banks than you are with the 
recent developments in the transpor- 
tation field. 

The facts are that a steady and 
vicious campaign has been carried on 
for many months, now, against the 
automotive industry—the direct tar- 
gets being motor trucks and trailers, 
most of which are manufactured 
right here in Michigan. 

Disguised as public benefactors 
who seek only to regulate the opera- 
tion of motor trucks and trailers in 
behalf of the public welfare, quite a 
number of “reformers” have been 
spending much money and doing a 
great deal of work to place huge tax 
burdens and crippling restrictions on 
truck and trailer haulage. These 
“reformers” claim that the public 
must be protected against the dread- 
ful activities of the men who haul 
materials and merchandise on motor 
trucks and trailers. But the peculiar 
fact is that the general public—and 
this includes manufacturers, whole- 
salers and retail merchants—is not 
giving the slightest sign of dissatis- 
faction with the rapid, low-cost 
transportation service being given by 
these useful, modern vehicles. On 
the contrary, there is a great and 
growing demand for this service. 
Trucks and trailers give the people 
action when and where they want it 
—they can go any place at any time 
of day or night with speed and 
economy. 

What’s more, the people generally 
are ‘waking up to the fact that 
strangulating regulations and higher 
taxes on motor truck and trailer 
hauls only mean a smashing blow at 
the pocketbooks of the great, gen- 
eral public. In reality, motor trucks 
and trailers now do the work form- 
erly handled by horses and wagons— 
and our citizens are certainly en- 
titled to use trucks and trailers with 
the same freedom as they formerly 
employed horses and wagons. 

And another curious fact is that 
these transportation “reformers” are 
largely made up of railroad execu- 
tives and other workers in the rail- 
road cause who seem to believe that 
the best way to deal with competi- 
tion from truck and trailer operators 
is to smash them—put them out of 
business. 


How have they been attacking 
trucks and trailers? Well, forty- 
three State Legislatures met this 


year—and bills were introduced in 
each of these Legislatures to hinder 
or destroy motorized haulage by un- 
reasonable restrictions or taxes. Our 


(Continued on Page 9) 
















Eliminate poor service and frequent 
replacements 


wana 
) Battery Filler 


ONE 


Motorists prefer the service 
station that offers quick, clean, 
battery filling. 

“‘Break-Not”’ is molded of red 
Vulca-Sote (flint hard, yet resili- 
Withstands hardest usage. 
Has water level gauge and long 
filler hose that makes it easy to 
reach the most inaccessible bat- 
tery. Large top opening holds 
hydrometer safe from breakage. 


ent), 


Write for prices and complete 
information. 


E. EDELMANN & co.! 


2340 Logan Boulevard, Chicago, Illinois 
Please send complete information and 
prices on the “Break-Not”’ Battery Filler, 
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one of the 


> of the NEW FO 


The new Ford operates with remarkable brilliance and real 
thrift because of the up to date design and high grade 
materials used in the engine. 


For instance, the Ford Cylinder Head is a Bohnalite Cylinder 
Head. 


Bohnalite is an advanced light alloy which is 62% lighter 
than iron. This means the elimination of a great deal of 
dead weight. 


Because Bohnalite cools three times as fast as does iron, 
you are assured of more uniform combustion chamber 
temperatures. Hot spots are eliminated making high 
compression practical. All of which means more gasoline 
is converted into usable power: That’s real economy. 


Also you get full operating efficiency without the use of 
premium fuels. That’s another economy feature. 


Summed up, the Ford with Bohnalite Cylinder Heads gives 
you better speed—faster acceleration—higher engine out- 
put with lower fuel consumption—higher compression— 
smoother operating—elimination of “ping”—slower carbon 


accumulation. 


The famous Bohnalite Pistons are also used in the new 
Ford. Bohn Aluminum & Brass Corporation, Detroit, 
Michigan. 

TO FORD DEALERS: Lay stress on the above facts. This will 


help you sell Fords. Here are important engineering refine- 
ments which mean a great deal to the motoring public. 
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Facts and Figures Reveals Industry’s Strength 
As Bulwark Against Depression During 1932 


Car Use Well Maintained 
With 6,400,000 Vehicles 
Far Past Replacement Age 


New York, July 14.—The automobile is revealed as a 
bulwark safeguarding American standards of living from 
the attacks of unfavorable business conditions in the 1933 
edition of “Facts and Figures of the Automobile Indus- 
try,” being released tomorrow by the National Automobile 


Chamber of Commerce. 


The book is a ninety-six page 


statistical summary of the manufacture, sale and use of 


motor vehicles. 

As evidence of the unwilling- 
ness of American families and 
business concerns to dispense 
with their use of the highways, 
“Facts and Figures” discloses 
that the decline in the number 
of vehicles in operation and in 
the quantity of gasoline which 
they consumed during 1932 was 
only about six per cent—much 
less than the curtailment which 
occurred in the consumption of 
many other essential commodi- 
ties. 

Also of encouragement to the 
motor industry is the disclosure 
that at the beginning of the cur- 
rent year approximately 6,400,000 
vehicles still in service were over 
six and one-half years old—the 
age at which their retirement 
from use and replacement by new 
vehicles could be expected. 

A digest of the information on 
the various subjects included in 
the booklet follows: 


Production 
In 1932, American automobile man- 
ufacturers produced 1,431,494 ve- 


hicles of which 1,186,209 were pas- 
senger cars and 245,285 were trucks. 
These vehicles had an aggregate 
wholesale value of $793,045,300. 
Parts, accessories and tires produced 
for replacement purposes raised the 
total wholesale value of the indus- 
try’s output for the year to $1,555,- 
998,480. ; 

The industry maintained its posi- 
tion as one of the nation’s largest 
manufacturing industries with a 
capital investment in car and truck 
factories alone amounting to $1,489,- 
900,000. Motor factories gave em- 
ployment directly to 229,841 work- 
men who received in salaries and 
wages $282,929,203. The industry 
provided work directly and indirectly 
to 3,900,000 wage-earners. 

Raw Materials and Services 

The motor industry continued to 
be the largest single consumer of 
such raw materials and commodities 
as steel, malleable iron, gasoline, rub- 
ber, plate glass, nickel, lead, mohair 
and upholstery leather. 

Over seventeen per cent of all steel 
produced during the year was used 
in the manufacturing of motor ve- 
hicles and their accessories. The 
motor industry absorbed 77.6 per cent 
of the total output of alloy steel and 
53.2 per cent of the total output of 
strip steel. 

In addition, the industry consumed 
80.4 per cent of the year’s rubber 
output, forty-three per cent of the 
plate glass output, fifty-three per 
cent of the upholstery leather out- 
put, thirty-three per cent of the lead 
output, twenty-eight per cent of the 
nickel output, eighty-five per cent of 
the gasoline output and fourteen per 
cent of the mohair output. 


Motor Vehicle Registration 

At the close of last year, there 
were 24,136,879 motor vehicles regis- 
tered for operation, of which 20,903,- 
422 were passenger cars and 3,233,- 
457 were trucks. This marked a de- 
crease in total registrations of 6.6 
per cent under the preceding year. 

While New York maintained its 
position as having the greatest num- 
ber of motor vehicles in operation— 
2,241,930 passenger cars and trucks 
—Washington was the only state 
which was able to report an increase 
in its registrations over the preced- 
ing year. States having the highest 
motor vehicle registrations after 
New York are, respectively: Cali- 
fornia, 1,971,616; Pennsylvania, 1,- 
664,021; Ohio, 1,589,524; Illinois, 1,- 
493,498. 

However, Nevada passed both Cali- 
fornia and the District of Columbia 
to achieve the distinction of having 
the largest number of motor vehicles 
for its population, with one motor 





cipal iateneienlnensetiinns 


vehicle registered for every 2.86 in- 
habitants. 

Average Life and Age of Cars 

The average useful life of motor 
vehicles increased during the year 
from seven and one-quarter to seven 
and one-third years, a study based 
upon production, sales and registra- 
tion statistics disclosed. Of the total 
number of vehicles in operation at 
the close of 1932, of which fifty-eight 
per cent were more than four and 
one-half years old, 46.6 per cent were 
more than five and one-half years old, 
38.5 were more than 6 and one-half 
years old and 30.2 per cent were 
more than seven and one-half years 
old. 

Taxation 

Although there were fewer motor 
vehicles in operation last year than 
there have been for any year since 
1927, the total special taxes collected 
from highway users reached a new 
peak—$1,076,022,000, or 10.7 per cent 
of all taxes collected for federal, 
state and local governments in the 
United States. 

It is estimated that the highway 
users paid taxes at the rate of $2,- 
947,992 a day, or $2,041 a minute. 
Collection of state registration fees 
and gasoline taxes alone last year 
amounted to $34.70 per vehicle—an 
increase of 300 per cent since 1919 
when the gasoline tax was first intro- 
duced. 

Highways 

At the close of 1932, there were 
3,040,000 miles of highway of which 
868,000 miles had some form of im- 
proved surface and 150,000 miles had 
high type surface. During the year, 
55,000 miles of highways were sur- 
faced and a total of $1,250,000,000 
was expended for the construction of 
these routes and the maintenance of 
the system. 

According to the Bureau of Public 
Roads, sixty-seven per cent of the 
current income for highway con- 
struction derived from special 
motor vehicle taxation and seventy- 
eight per cent of all state highway 
bonds issued during the last ten 
years are being financed by motor 
vehicle taxes. 

Accidents 

Citing the National Safety Coun- 
cil as authority, Facts and Figures 
reports that fatalities resulting from 
traffic accidents numbered 29,500— 
a reduction of more than 4,000 deaths 
under the casualties for the preced- 
ing year. Trucks, buses and taxi- 
cabs were revealed as having con- 
tributed most substantially to this 
improvement in the accident record. 

Export 

While only 540 vehicles of various 
makes were imported into the United 
States during the year, the automo- 
bile manufacturers of the United 
States sold 181,055 vehicles to buy- 
ers in other countries. These, to- 
gether with tires, parts and acces- 
sories shipped abroad, had a valua- 
tion of $96,066,842, placing the auto- 
mobile industry in fifth place among 
the other industries of this country 
in the value of its foreign shipments. 

Belgium, which is a port of entry 
for goods consigned to countries in 
the interior of Europe, ranked first 
as an importer of both passenger 
cars and trucks. 


is 


Automobile Supply 
Bidding Still Open 
Raleigh, N. C., July 13.— The 
State Division of Purchase and 
Contract will receive bids up to 
10 a.m., July 18, on ten items of 
automobile supplies for a year’s 
contract. They include bolts and 
nuts, piston rings, fan belts, valve 
grinding compound, auto jacks, 
hand tire pumps, wiping rags, 
wheels, rims, etc. 





Carolina Car 
Sales Increasing 


Raleigh, N. C., July 13.—Leland 
Harris, head of the motor vehicle 
bureau, reports that 2,520 more 
new automobiles and 264 more 
new trucks were sold during the 
first six months of this year than 
were sold in the same period of 
last year. The figures for this 
year are 9,626 automobiles and 
2,000 trucks, as compared with 
7,106 automobiles and 1,736 trucks 
the first six months of last year. 


The June sale of new cars 
reached 2,376 and 490 trucks, as 
compared with 1,429 automobiles 
and 286 trucks in June of last 
year, and 2,160 autemobiles and 
512 trucks in May, 1933. 


North 


Planes Have Berths 

Chicago, July 14.—The sleeping 
berth has made its advent on the 
night planes of American Air- 
ways between Cleveland and Los 
Angeles, on the company’s south- 
ern lines. Folding two of the 
cushioned chairs forms a _ cot, 
made up with linen and blankets 
by the co-pilot. Each of the tri- 


motored planes accommodates six 
sleeping passengers. 





‘.- a word in 


edgewise’’ 
By the Publisher 





(Continued from Page 4) 
Michigan territory. We who have 
known “Jack” for twenty odd 
years or more are particularly 
glad to see him on our staff. He 
has always had the reputation of 
“giving” something to his pros- 
pect. Most advertising solicitors 
are great on the “grab” and short 
on the “give.” We expect to be 
here a long time publishing a 
trade newspaper for the biggest 
industry (in our opinion) in this 
country and we want men like 
Weed to get only that kind of 
advertising which can pay back 
dollar-for-dollar, plus a profit, for 
our paper. Let’s all give the Big 
Boy a nice little hand! 

a * * 

YOU DEALERS will get a kick 
out of this... . When your letters 
of comment on the editorial con- 
tent of A. D. N. hit this office 
there is a real furore.... Whether 
complimentary or critical they 
seem to stir up more of a fuss 
than one _ received from. the 





“Office of the President” printed 
on Wall Street bond. ... That’s a 
mighty hopeful sign, I think, for 
the future of this paper... . After 
all, if it gives YOU the NEWS 
you want from not only Detroit, 
but every corner of the country, 
it is going to interest the brass- 
hats, whether they sit at their 
desks here or in New York, 
Racine or Singapore. And 
honestly, if this paper is not cov- 
ering every source of news which 
is valuable to you as a dealer, you 
alone are to blame if you don’t 
take time out to tell us about it. 
. . . I know these are busy days 
(thank God!) but a little line from 
you will go so far in molding our 
editorial policies, that I think you 
should take advantage of the 
fact that our editorial heads are 
still soft and pliable. ... Agreed? 
—G.M.S. 


Truck Schedule Up 

Oklahoma City, Okla., July 13.— 
Cc. I. Kenney, branch manager of 
the Ford Motor Co.’s plant in 
Oklahoma City, states that he has 
ordered an increase of sixty per 
cents of eight-cylinder stake 
trucks to take care of the sudden 
demand which has arisen in the 
last few days. 





It is the moral responsibility of 
every automobile salesman to 
tell every prospect 


ALL THE FACTS 
about Satety Glass 


@ 1. If it is provided ALL-AROUND as standard equip- 


ment... 


SAY SO. 


@ 2. If it is optional in the windows and a slight extra 


charge is made for providing it there. . . SAY SO... 


and emphasize how easily and cheaply it can be supplied. 


Some buyers of cars with Safety Glass in the windshield only, have 
purchased those cars believing that Safety Glass was complete all- 
around equipment. Such an owner becomes a dissatistied customer. 


That is why it is vitally important that every salesman tell every 
prospect all the facts about Safety Glass. 


Packard, Studebaker, Franklin, Reo Royale, Ford De Luxe Models, Cadillac, 
La Salle, Lincoln and Buick 80 and 90 furnish L-O-F super Safety Glass 


ALL-AROUND as standard equipment. 


Many other cars provide it free 


in windshields and in ventilators, where ventilators are standard equip- 
ment, but make a slight extra charge for it in windows. EVERY DEALER 
SHOULD MAKE SURE THAT EVERY SALESMAN UNDERSTANDS 
THOROUGHLY THE BASIS UPON WHICH SAFETY GLASS ALL-AROUND 
IS OR CAN BE PROVIDED IN THE CAR HE SELLS, AND THAT 


THE SALESMAN TELLS 


LIBBEY: OWENS: FORD 
SAFETY GLASS 


LIBBEY - OWENS- FORD GLASS COMPANY 





THESE FACTS TO 


TOLEDO, OHIO 


EVERY PROSPECT. 





Pierce-Arrow Up 
60% During June 


Buffalo, July 14.—Pierce-Arrow 
shipments for June represented a 
sixty per cent increase over those 
for June a year ago, it was stated 
today by Roy H. Faulkner, vice- 
president in charge of sales. The 
month’s gain is a continuation of 
the improvement in production 
and sales which began several 
months ago and which was re- 
flected in a forty-five per cent in- 
crease of May shipments over 
April, Mr. Faulkner said. 

“Several Pierce- Arrow execu- 
tives have just completed extens- 
ive trips throughout the country 
and find that our distributors and 
salesmen have more prospects at 
the present time than at any 
time during the past three years,” 
said Mr. Faulkner. “We are con- 
fident that the coming months 
will see no interruption of the 
upward trend in the sales of cars 
in the nigner priced brackets. 


Ford Reports 
June Increase 


(Continued from Page 1) 
the biggest month in eight-cylin- 
der car sales since the Ford 
Motor Co. began producing them | 
over a year ago. 

Another evidence of the grow- | 
ing popularity of the eight-cylin- | 
der car is reflected in the sales of 
Ford cars for the month of June | 
in Wayne County, Michigan. 
County registrations show that 
2,555 Ford V-8’s were delivered to 
customers during the month. This 
is an increase of twenty-five per 
cent over the May sales. It is 
more than the combined month’s | 
sales in the county of the two} 
nearest other makes. 

The sales of Ford eight-cylinder 
commercial cars and trucks rose 
to 2,774 during June, an increase | 
of more than sixty per cent over | 
May. The production schedule 
for July indicates that about} 
seventy-five per cent of the pro- 
duction will be eights. 


Dodge Sales 
Up “293 Per Cent 


Detroit, July 14.—Dodge deal- 
ers’ retail sales during the holi- | 
day-shortened week ending July 
8 totaled 4506 vehicles. This 
means a 293.2 per cent increase | 
over the pusiness done during the | 
corresponding week of 1932. 

Of the 4506 units sold at retail, 
2070 were Dodge passenger cars; 
1878 were the Dodge dealers’ 
share in sales of Plymouth Sixes; 
558 units delivered were Dodge 
commercial cars and trucks, 

The period of January 1 to 
July 8 this year, as compared to | 
the corresponding period of 1932, | 
shows an increase of 101 per cent | 
for retail deliveries of Dodge pas- 
senger cars, of 45.4 per cent for | 
Plymouth cars sold by Dodge 
dealers, and of 26.4 per cent for 
Dodge trucks. 


Did Anti-Motor 
Interests Close Bank? | 


(Continued from Page 6) 


own state of Michigan was no excep- 
tion. In many cases it was charged | 
that these bills were written or in- | 
spired by railroad attorneys, and in | 
some cases the truth of these charges | 
was frankly admitted. 

Also, expert publicity men were | 
employed to write articles for news- | 
papers and magazines—it being the 
idea of these so-called “reformers” 
to mold public opinion through the 
columns of the press. 

Is it possible, do you suppose, that 
some of these publicity experts, law- 
yers and professional lobbyists were 
paid with money that the railroads 
borrowed from the Reconstruction 
Finance Corporation — your money, 
the money of the people, my money? 

Again, nobody denies the tremen- 
dous interest which Wall Street fi- 
nanciers have in the railroads. 

Can it be that Wall Street leaders 
have dared to strike a double blow 
at the manufacturers of automobiles, 
motor trucks and trailers, through 
unreasonable and unfavorable legis- 
lation in the various State Legisla- 
tures and through an attempt to} 
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throttle Detroit banks in which auto- 
motive organizations were so vitally 
interested? 


Michigan . Dealers 


To Discuss Code Plans | 


Detroit, July 14. — President 
Fred Pinkham has called a meet- 
ing of the Michigan Automotive 
Trade Association for next Thurs- 
day afternoon at the Hotel Statler. 
This is to be one of the chain 
of dealer meeting sponsored by 


the National Automobile Dealers | 


Association at which the Indus- 
trial Recovery Act will be dis- 
cussed in all its details, with 
dealers expressing their ideas on 
the industrial code to be drafted. 

In addition a representative of 
the State Board of Tax adminis- 
tration of Michigan will be pres- 
ent to tell dealers how the new 
state tax affects them. 


Haves Co. Jesees Stock 

New York, July 14.—The New 
York Stock Exchange has author- 
ized the listing, on official notice 
of issuance and payment in full, 
of 162,000 additional shares of 
Hayes Body Corp. capital stock. 


and the earth, 


| lishment of the interior. 


Franklin Offers 
New Olympic 


(Continued from Page 1) 


| well-proportioned skirt of the 
| style used in the Franklin twelve. 
Running boards are wider and of 
fuller sweep, with overall corrug- 
ated rubber mat. 
are of increased dimensions. 
Front and rear bumpers of im- 
proved design are in keeping with 
the new exterior ensemble, as are 
longer bodied slenderized lamps. 

A new airplane’ instrument 
panel embodies two generous size 
glove pockets. The controls now 
include an Electrolock as anti- 


| theft protection, used in connec- 


tion with the Startix switch. 
Newly shaped and finished hard- 
ware contributes to the embel- 
Changes 
in the arm rests, which are now 
fully upholstered. 

The frame design includes a 
large X cross-member and box 
sectioned sills. The X-brace is 
about midships, with arms ex- 





Rear fenders | 





tending to the rear end and also! 
forward as far as the rear engine | 


New Franklin Olympic Sedan. 


supports. Here an extension of 
the channel iron begins and runs 
clear to the frame horns, thus 
making a box girder of each side 
member. Superfluous weight is 
avoided by perforating the front 
channel webbing with holes. 
New Engine Mounting 
Relocation of power plant 
mountings does away entirely 
with transmission overhang. Two 
front supports are bolted directly 
to arms of the frame. Two rub- 


ber supports are placed at the 
rear of the crankcase and two 
additional ones now permit the 
transmission housing to rest on 
a frame cross-member. 

The free-wheeling unit is now 
an integral part of the transmis- 
sion assembly. A newly designed 
kick shackle on the left front 
spring furnishes a steadying ac- 
tion. Other shackles are now of 
the silent “U” type. Both univer- 
sal joints have needle bearings. 


They Burned B RUNO 
for Looking through a TELESCOPE 


| HE Lord may have created the heavens 


announced astronomer Giordano 


And in America it is Liberty magazine, appeal- 


Bruno to Sixteenth Century Venice, but they’re a 
mere drop in the bucket of creation There are 
innumerable worlds floating about through space. 
... Many of them are far greater than our own.... 
This was heresy. The 
earth. ... 


Graybeards glowered. 
Bible admitted of only one heaven, one 


Rubbish! fired back Bruno, the Bible is a moral 
work, not a scientific one. 

They threw Giordano Bruno into prison. 
they 


After eight years’ solitary confinement, 


burned him at the stake. 


Bur no burning could destroy Bruno’s teach- 
ings. 
In scattered, secret places, increasing numbers 
read his works, carried on his researches. 
Reactionary thinking, even today, 


many quarters of the Christian globe; 
march of the liberal spirit is irresistible. 


persists in 
but the 


There will always be hope for the progress of the 
world because there will always be a strong group 
of young, liberal minds in every community of the 
world. Here, the tender bud of the new idea will be 
examined without the prejudice of hardening ar- 
teries. Measured by the needs of the times rather 
than by the practices of tradition. Guarded against 
the sneers of radicalism as well as the frowns of con- 
servatism. Here, the new philosophy, the new dis- 
covery, the new invention will find an established 
group to support it with the weight of their num- 
bers. And bring it into the practical use that will 
qualify it for acceptance among the traditionally- 
minded remainder. 


In America, as in every other nation, these 
young, liberal-minded men and women lead the 
way. For the manufacturer, they constitute the 
true primary market. Through them and their 
ready support, the new breakfast food or electrical 
appliance may find the way to the acceptance of 
the more conservative millions. 


ing to the young, liberal minds from Maine to 
Oregon, that offers the manufacturer his direct in- 
troduction to this primary market. 


Companies which advertise to keep old customers 
will do well to keep old media. But companies in- 
terested in introducing their story of new efficiency, 
new quality, or new service to new millions, are 
invited to swing country-wide adoption through 
the young, liberal leaders in ] Aberty magazine. 


These will buy most readily. These will buy first. 
And these, buying, will start the new idea on a fair 
way to becoming a national tradition. 


JULIUS ERNEST KAMMEYER, LL.D. 


MANHATTAN, KANSAS 


Professor of Economics, Kansas State College 


ProressoR KAMMEYER WRITES TO LIBERTY: 


“< 
| can commend the liberal policies 
which you outline. They are certainly 
in keeping with the times.” 


Jr. JOHN WILLIAM FRAZER 


SELMA, ALABAMA 


Pastor, Church Street M. E. Church, of Selma. 
Former Chaplain, 214th Engineers, U. 8. A. 
Chaplain, Spartanburg Post and South Caro- 
lina Division of American Legion. Author: 
The Untried Civilization; What is Heresy? 


Dr. FRAzeER WRITES TO LIBERTY: 

cory 
| HE change in the tone of Liberty since you took it over 
has been—well, thrilling, a change from jazz to martial 
music. 

Liberty’s articles are uniformly 
formative, and thought provoking.” 


well-written, in- 


JAMES SIMPSON, Jr. 


CONGRESSMAN FROM ILLINOIS 


CONGRESSMAN SIMPSON WRITEs TO L IBERTYS: 


“cc 

I HAVE been delighted with your 

clear-cut, sensible, conservative edi- 

torials that you have been hav ing, « and 

feel you are doing much good toward our country in her 
time of need, as Liberty possibly is more responsible for 
public opinion than any magazine of its size in America.” 







































ECONOMICAL CRUISES 


To the Chicago World’s Fair ...te 
Duluth... Buffalo (Niagara Falls) 


This summer save money. 


Truck Exports 
By Studebaker 
Break Records 


South Bend, July 14.—June ex- 
ports of Studebaker, Indiana and 
White trucks and buses set a new 
record for twenty-two months, 
and shipments of Studebaker and 
Rockne passenger cars exceeded 
May of this year and surpassed 
June, 1932, it was announced by 
Arvid L. Frank, vice-president 
and general manager of the 
Studebaker Pierce-Arrow Export 
Corp. 

“Our truck business for June 
was the largest for any month 
since August, 1931,” Mr. Frank 
stated. “Our total exports of 


commercial units for the first six | 
months are forty-seven per cent | 
last | 


ahead of the same period 
year. 

“Passenger car exports for the 
month exceeded June, 1932, and 
showed a gain of 23% per cent) 


PUBLICIZ 


Your Product and 
Your Organization 








If you are a manufacturer you are 

constantly developing NEWS— 

If this NEWS is not published— | 
You are losing money! 





It is our business to see that this 

NEWS as it concerns some of the 

largest organizations in business 
IS published 


Let us tell you how easy and how 
valuable it is to keep in the 
public eye 





| automobile 


| the 
| dates 


over May. Our total June busi- 
ness showed an increase of forty- 
one per cent over May and a gain 
|of 34.2 per cent over June, 1932.” 


'To Represent A.D.N. 
In Michigan Area 


| Automotive Daily News 








is 


| pleased to announce the appoint- | 


}ment of Jack Weed as Michigan 
| representative 
'on its business 
staff. Mr. Weed 
| comes to Auto- 
|motive Daily 
News with a 
wealth of exper- 
ience in the 
and 
truck field. 

Mr. Weed’s 
connection with 
industry 
back to 
1912 when he 
joined the Timken-Detroit Axle 
Co. Later he became advertising 





Jack Weed 





SUTTON & SCHIPPER 


Incorporated 
232 Madison Ave. 7338 Woodward 
NEW YORK, N.Y. DETROIT, MICH. 
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A day...a week...or longer 


Spend 
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manager of the HAL Motor Co. 
and in 1916 was appointed mid- 
| western representative for Chilton 
| Class Journal. 
| Mr. Weed left the Chilton Co. 
| in 1925 and became sales manager 
of the Commerce Motor Truck Co. 
Later he served as factory repre- 
|sentative of Trailmobile and in 
1930 was business manager of the 
| Detroiter, published by the Cham- 
ber of Commerce of Detroit. He 
then became editor of Haulage, a 
magazine published in the interest 
|of Ford dealers. 

Mr. Weed has already started 
his new post with Automotive 
| Daily News. 


N. ¢ . Registrations 





" Show Good Pick-up 


Raleigh, N. C., July 14.—Sales 
of new automobiles registered 
another substantial advance in 


| June, according to L. S. Harris, 


chief of the motor vehicle bureau. 


| June sales totaled 2,376 passen- 
















490 trucks in June, 1932. 

The lag in registration has been 
reduced from 40,000 to 17,000 since 
April 1, and Mr. Harris expressed 
the opinion that the total for 1933 
will exceed the 397,455 vehicles 
registered in 1932. Registrations 


as of July 6, 1933, totaled 332,860 | 
as compared with 349,748 on the) 


same date last year. 


ger cars and 490 trucks, as com- | 
pared to 1,429 passenger cars and | 



























Floating power’s defiance to 
vibration is illustrated in the ac- 
companying illustrations. G. F. 
Petersimes, an expert rifleman 
and also a Chrysler mechanic, 
plumped ten bullets into the bulls- 
eye of a 100x100 regulation target 
from a distance of 100 yards. 
While he was doing this, his rifle 
rested on the windshield of a 
Dodge convertible coupe, the en- 
|gine of which was running at 
| speeds equivalent to twenty to 
twenty-five miles an hour. Col. 
E. M. Lubeck, who acted as ob- 
server of this Detroit test, com- 
menting on the performance said 
that, “aside from the markman- 
ship displayed by Petersimes, the 
bullet-riddled target proves that 
the motor operating in the Dodge 
car from which the shooting was 
done transmitted no vibration to 
| the chassis or body structure.” 











LATEST CUMULATIVE NEW PASSENGER CAR 


These comparative figures, showing the number of new automobiles registered in each state during the preced- 


ing month are published TWICE WEEKLY in Automotive Daily News. Supplied by R. L. Polk 
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Illinois and New Jersey. 
| SS eae This table includes fifteen states and the District of Columbia. 
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Boston Packard 
Winners Feted 


Boston, July 12.—Ex-Governor 
Alvan T. Fuller, president of the 
Packard Automobile Co. of Bos- 
ton, was host at his summer home 
in Rye, N. H., to twenty-one re- 
tail salesmen, winners in the 
Packard June sales contest. 

As a result of the contest, Pack- 
ard retail sales were 71% per cent 
better than the June volume of 
last year. 

The members of the winning 
teams are: C. A. Robinson, J. 
Lynch, R. A. Metler, K. T. Brown, 
V. P. Morton, P. W. Robey, J. 
Roy Hiltz, H. J. Kelley, C. B. Tar- 
bell, J. J. Dooley, George Brown, 
G. Carmichael, G. W. Armstronzxg, 
T. W. Halloran, T. Harris, J. T. 
Dickinson, F. S. Nichols, D. O. 
Earle, E. S. Ross, L. A. Grise, T. 
H. Finneran. 


Raleigh Forms A.D.A. 


Raleigh, N. C., July 13.—The 
Raleigh Automobile Dealers’ 
Assn. has organized with Lester 
Lloyd, of the Commonwealth Mo- 
tor Co., president. Dealers in 
surroundings towns have been in- 
vited to join. 


Raise Wages 

Chicago, July 13.—Calling all 
employes and their families to- 
gether at headquarters for a din- 
ner and meeting, officials of the 
Bird-Sykes Co., Graham - Paige 
distributors, sprung a surprise by 
announcing a ten per cent in- 
crease in salaries and wages. 





REGISTRATIONS BY STATES, JUNE, 1935-32 


The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 
for the month have been printed. New States added since the July 12 issue include Florida, Idaho, Minnesota, 
New Hampshire, North Carolina, South Dakota and Vermont; all other states were shown previously. 
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Dealers at Pontiac 


Hear Code Explained 


Pontiac, Mich., July 12.—Prob- 
ably the first dealers meeting in 
the country to discuss’ the 
N.A.D.A. Code program of the 
Recovery Act took place here. All 
the leading dealers showed a 
lively interest. No plan was 
adopted, as they are awaiting the 
general meeting of the Michigan 
district later this month. 

The Code was explained by Col. 
E. M. Lubeck, of the Dealers 
Service Bureau of Bloomfield 
Hills, Mich. A. C. Cummings and 
J. R. Gillespie, of the Michigan 
Secretary of State office, were 
present. Mr. Cummings spoke on 
motor titles and registrations. 


Newark Dealers Act 
To Formulate Code 


Newark, N. J., July 13.—The 
Newark Automobile Trade Asso- 
ciation is taking an active part in 
formulating a national code of 
business practices under the In- 
dustrial Recovery Act recently 
passed by Congress. President 
Alfred DeCozen has appointed a 
special committee consisting of 
Horace A. Bonnell, past president; 
Frank J. Fanning, regional direc- 
tor of the National Auto Dealers’ 
Assn., and Claude Holgate, secre- 
tary-manager of the Newark as- 
sociation, to represent local deal- 
ers at the Chicago meeting of the 
national aanociation. 


L. & L. Co. in New Home 


Greensboro, N. C., July 13.— 
L. & L. Motor Co., local Graham 
and Austin dealership, formerly 
located at 116 South Davie street, 
has moved into larger quarters at 
300 Bellemeade street. 
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Virginia Trade 
Association Meets 


Richmond, July 13.—The an- 
nual convention of the Virginia 
Automotive Trade Association, 
with a membership of several 
hundred automotive dealers 
throughout the state, will be held 
at Virginia Beach, Va., on Mon- 
day, July 17. 


Jerome at Atlanta 


Atlanta, Ga. July 14.—R. F. 
Jerome, pioneer automobile man, 
has established headquarters in 
Atlanta to direct the sales activi- 
ties for Nash in five southeastern 
states. 


Takes Continental 


Chicago, July 13.—A new Con- 
tinental dealer, Revere Motor 
Sales, 344 East Sixty-third Street, 
headed by C. D. Paschong, is 
announced by H. A. Goff, Chicago 
district manager. 


New Auburn Dealer 


Miami, July 13 (UTPS).—The 
Christopher Motor Co. has been 
appointed distributor for Auburn 
automobiles in southeast Florida, 
with headquarters in automobile 
row at 1720 N. E. Second avenue. 


Lucas-Waldron Moves 


Greensboro, N. C., July 14.—The 
formal opening of the Lucas- 
Waldron Motor Co.’s new loca- 
tion at 317 West Market Street 
was held July 1. The firm will 
sell Dodge and Plymouth cars. 
E. F. Lucas is president. 


Franklin 





NON-AFFILIATED MANUFACTURERS 


Marmon 


C. M. Woodward Heads 
Kansas City Group 


Kansas City, July 13.—C. M. 
Woodward, for more than twenty 
years connected with the automo- 
tive industry, has been elected 
secretary-treasurer of the Kansas 
City Motor Car Dealers Associa- 
tion. He succeeds George A. Bond 
who resigned to take up another 
line of work. Mr. Woodward was 
formerly connected with the 
automobile business in Detroit. 

Officers of the organization for 
the coming year are as follows: 
R. S. Armacost, president Arma- 
cost Motors, Studebaker distribu- 
tor, president; R. W. Reid, Reid- 
Ward Motor Co., Packard dis- 
tributors, vice-president. 

Board of directors: E. F. Walsh, 
Walsh Motors, Dodge dealers; 
Hal Brace, Hudson Brace Motors, 
Hudson-Essex distributors; R. C. 
Greenlease, Greenlease Motor Co., 
Cadillac-LaSalle distributors; L. 
Cc. Roller, Nash-Midwest Motors, 
Nash distributors; C. F. Rouse, 
manager, G. M. C. Truck Co., dis- 
tributors, G. M. C. trucks; E. F. 
Williams, Franklin-Williams Mo- 
tor Co., Franklin distributors; 
Noel V. Wood, Noel V. Wood, Inc., 
Pontiac distributors. 


Robiechi ion Mo oves 


Utica, N. Y., July 13.—Robi- 
schion Motors Co., Hupmobile 
dealers, have opened larger quar- 
ters at 13 Columbia Street, where 
they have moved from 324 Lafay- 
ette Street. 


New Nashville Dealer 


Nashville, Tenn., July 14.—L. P. 
Cawthon, a veteran in the auto- 
mobile field here, has been ap- 
pointed sales manager of the 
Cadillac-Oldsmobile Company. 
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; a . 2 51| 36 89 26) 1: 7 1 4/ 19 6) 60) 16| 11} 3403 
Wisconsin "32 | 6) 52 55; 113f 105) 17] 122 52 34, 8) | 102| 18 6|__ 5] 3602 
ae 33] 1} 20) 23| 44 2 2 6) 1| 12} 13) | a ‘| 1710 
District of Col. 132} | 32] 34] 66 | sf 77} 1 1} 18 16) 1) 37 | 1924 
: 33) 18) 385) 319) | 524, 2 | 
Line Total 32) 37) 424) 396) | 400) 50) | | | | | 
"33 [| 722 | | 526] 114) 179| 39) 17) 190) 138) 1) 234) 156) 57, 26] 32339 
Group Total 139 oi 450 -_ 81 | 21} 217] = i 489) — 66, 61] 28985 
Jan, Complete u.s, 33] 138] 1191) 1199 1010, 102) 1112 435 Ts 126) 678 a sta ve 3 199, 197] 79821 
; '32| 268] 343) 3060 set 1811} 355] 2166 rm 220) 1141 a = 1721] 1065| 337) 814] 87493 
Feb. Complete u.s, 33] 113] 1168| 996| 2277] 847/48, 895] 215] — «4 76| 643 = ian 674, 196) 99] 69464 
, 32] 291| 491] 3184) 3916] 2447| 418] 2865] 916] is — 1066 218] 1711 oe 825| 695| 82813 
March Compiete u.s, 23| 117] 1190] 1025] 2332[ 882| 48) 930| 182 a0) oat _ 473 ne ae 194) 102] 78741 
‘* 32] 286] 960] 3232) 4478] 2612) 437] 3049] 1085 1 1656] 2494 191 2643) 1251] 332] 614] 92192 
April compete y.s, 33{ 169| 1544| 1310| 3023] 1051 1095 ~_ 354 wae 655|_-6| 1040| 915| 252| 188]119909 | 
P plete U.S. 932] 365] 1962) 3248] 5575] 2544) 414) 2958] 1294 198 1357| 1665| 123| 3562) 1565] 421) 545]121093 
May Complete v.s, 33] 168] 1872] 1623] 30| 2605] 984/364) 176) 129/ 1015| 803; 10| 1222) 1010, 369) 115] 160242 | 
y * *32] 299] 2441| 2658| 5398] 2553) 380| 2933] 705| 142 149| 1297| 1088) 106) 2814) 1286) 490) 402]131282 
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THE STINSON 
“RELIANT” 





SETAE 
STAMINA 
PERFORMANCE 


UTOMOBILE Sales Execu- 

tives will find the Stinson 
“Reliant” an ideal plane for 
covering wider territories in 
much less time. 

Every graceful, glistening line 
places the Stinson “Reliant” in 
the championship class. Beneath 
its sleek, streamlined curves are 
sinews of steel stronger than 
Government safety factors re- 
quire. Feel the nine cylinder 
smoothness of its powerful 215- 
horse power Lycoming motor 
which has been proven more re- 
liable than any engine of its 
class in millions of miles of air- 
line operation. 


Fly the “Reliant,” day after 
day, cross-country, at less cost 
than in any other four-passenger 
cabin plane because it is rug- 
gedly built by manufacturers 
whose tri- motored transport 
planes fly more than 15,000,000 
miles each year on airlines. 


Sink into the deeply cush- 
ioned seats in its correctly ap- 
pointed, man-sized cabin, where 
comfort has not been sacrificed 
to save weight. 

Buy the “Reliant” because it 
is worth more but sells for less. 
If you do not fly, employ a com- 
petent pilot from among the 
hundreds of experienced flyers 
now available and learn to fly 
your own plane economically as 


you travel for business or 
pleasure. 
4-PASSENGER 


CABIN PLANE 


215 H. P. Lycoming Motor 


SBODS 


COMPLETE 
(At WAYNE, MICHIGAN) 


Write today for STINSON PLANE 

TALK, the Stinson magazine, which 

fully describes the Stinson “Reliant.” 
Your copy will be mailed free, 


postpaid, 


SON 


She Atreratt Standard 
of thé World 


STINSON 
AIRCRAFT 


CORPORATION 
WAYNE, MICHIGAN 


Division of Cord Corporation 








tising Service and the State of New Jersey which are supplied by the New Jersey Motor List Co. 
in the New York State total are supplied by Sherlock and Arnold. 


Make of Car 


Auburn Group 


AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 15, 1933 


NEW PASSENGER CAR REGISTRATIONS FOR FIRST 


Figures shown in the accompanying tables are supplied by R. L. Polk & Co., Detroit, with the exception of the State of Illinois which are supplied by the Robinson Adver- 


Arkansas 
California 
Colorado 
Connecticut 


555 77; 61) 





Auburn 
Cord 
Chrysler Group 


542| 74| 60] 
13 3| 1| 
6517; 1025| 1643 





Chrysler 
De Soto 
Dodge 
Plymouth 

Ford Group 
Ford 
Lincoln 

General Motors Group | 2096) 
Buick | 167] 
Cadillac 17 
Chevrolet 1736 
La Salle 4 
Oldsmobile 36 
Pontiac 

Hudson Group 
Essex 


1152 168; 229 
1299| 68| 245] 


1278} 201| 254| 


Delaware 


Louisiana 


Illinois 


2961 
363 
692| 


503) 


6236 
1045 
1101! 
1158 


Massachusetts 


84, 216 
82| 211 
2 5} 
1156| 3978} 
199| 596 
161| 366 
210! 688} 








2788 588) 915 
3782; 1086) 657 
3599| 1081! 636) 


926) 


922! 





4) 183 5 21) 
| 1823/13187| 2672) 
115! 2094) 381 
338] 19 
8797) 1922 


201 





3065) 


12 








5] 2932 
219| 2664) 
218) 2540 


1403 


586| 2328 
739| 3191) 
731| 3107 





1{| 124} 
555/15 306) 
50| 1649 
1! 350 
4$53/10053 


195 


2477| 
179| 
36 


| xe! 
3) 2057 





633 


122} 





1124 


249 


14 1290 
37| 1769 
21| 1033) 
10 696 


8 
4850) 12630 
329| 1872) 
10 | 
3836| 
24 
106 


515] 


2158) 
278] 
24 
1307) 
22) 
141 
386) 
283) 
210 


1946) 


1149} 








Hudson 
Studebaker Group 


| 2445 





Pierce-Arrow 
Rockne 
Studebaker 
Willys-Overland Group 
Willys-Overland 
Willys-Knight 
*De Vaux 
*Durant 
Franklin 
Graham 
Hupmobile 
Marmon 


17 
64 
144 
181 
162 


19 


31 
117 


262 


108 
673 
1664 
542 
382 
160 
160 21 


122) 
10! 
40) 


72] 


264| 
16| 
83 


165 





182 40) 
30 6) 
639 69 


373 26| 


he) orl ei 


-_ 
~a) 2) bo 


ll} 337 
29| 1684! 
| 3ev 

12 344 
17| 1213 
28) 1080 
20) 949 
8] 131 
74) 

35) 

59) 

564 
182 


15) 
65) 


126 


90 
136 


63 
68 


214| 
532 
567 
535) 


32 


112 
140 
317 
293 
24 
22| 21 
40} 14 
24 2 
163 


126 


8) 
7| 
5 


~ 


~ 


| or 
a) eo 





40 7 6 


67 


64) 





Nash 

Packard 

Reo 

Miscellaneous 
State Totals 


NEW PASSENG 


Make of Car 


Alabama 


Chrysler Group 
Chrysler 
De Soto 
Dodge 
Plymouth 

Ford Group 
Ford 
Lincoln 3 

General Motor Group 2207 


768 


765 


861 119| 255) 
397 
133 
111 


1080) 3333 30765 


| 
| 


| 


California 
Colorado 
Connecticut 


Arizona 
Arkansas 


— 


727; 8245) 1209 2099 

o| 642) 97) 172 

22 817 
55 1718) 233) 

91 2 

244 1139) 7327| 830 1204 

244 1138 $22) 1182 

1 102 8 22 
2401 13529! 2274 


7225 


663 


144) 5068 828) 1316 160 


_ 823 


34| 53) 104 


34; 949) 


4.09| 

1225) 
132 
333 
760 
412 
320 
92 
10 
10 
61 


orr7 


wid 


316) 
23 


98 


17 
14 
86) 


69 309} 


Michigan 
Minnesota 


15 61)! 
13) 
2| 2| 
4357| 2023) 
697| 378) 
884 167 


725| 270 


725) 
1208} 


— | 


2051) 


12109) 
1305 


269| 


! ~~ ll 
7797) 


107 
1169} 
1462 
1815 
1250 

565| 

824 
53 
316 
455] 
381 
340} 
41 
1 


482) 
15 
133 
334 
441) 


395) 


Mississippi 
Missouri 


233) 
224 
9 
3791 
390 
718 
688 
1995 
3015) 
| 2971 
44, 
11939 
851 
91 
9244 
| 63) 
19| 582! 
30) 1108 


169 
15} 
13) 
38 

103) 


1481 
58 








1374 


592) 

1| 73 
23) 136] 
43| 383} 
36) 751! 
34| 665] 
2| 86| 
23| 

63) 

23| 

236| 

199} 





9) 
“| 


168) 


31 
1039) 








30! 16 51 
1} 18 13) 
104 1| 


1506) 5967 


ER CA 


| | 


Delaware 
Georgia 


Ww 


211 52 
32 
40 
3] 236) 183 
1053 
324| 1726) 1262) 
1717) 1258 
l 9 1 
966) 2933) 3773) 





Buick | 94 
Cadillac 3 
Chevrolet 1902 


63! 1408) 204 
2} 190 15 


2192| 9930) 1687] § 


62 


74| 207| 233 
8| 11) 7| 


674| 2362] 3077 





La Salle 2 


5 139 14! 


i 14| 12| 


1 475 


103| 361) 





6646] 1113/31342|)14919| 8651) 6427 


R REGISTRATIO 


mi) ee) bo 


5} 116) 
1) 


bp} Cul ge | Sel So] or] Gr 


nie 
2} cr] Or] bo 


6233) 4129 


| | 


Louisiana 


775 
40) 
15 


261| 7762} 2912) 1485 
10| 624) 162 93) 
~ 9| 7571 347| 58) 
56, 1450! 491 319) 109) 449) 240 
186) 4931] 1912) 1015) 581) 1317, 418 
226! 6393) 2375 1647) 1050 1393) 1353 


41} 
31 


32| 120] 
22 


4207; 8142/25491 


| 


Massachusetts 


424| 


250) 


25| 181 
34) 105 
129} 252] 1002 
393) 942) 3049 
595' 1198) 4686 





224) 6289) 2362) 1640 1049) 1378 1346 

2) 104) 13 7 1 15 7 

478|14 144| 5077| 4055! 2265) 3280) 2485 

21| 1437) 286) 166) 117) 134) 101) 

| 182) 16 13 l 5 14 

396| 8963) 3855| 3225| 1780) 2805 2165 
| 99) 14 n 6 





Oldsmobile 38 


33) 637 66 


63| 59 82) 


16| 1245) 343) 188] 90 


592| 1192! 4638 
3 6 18) 
1449} 
145 253 
6 18 
926 2682 
11 14) 
87| 164 


1124 


2 


7 
754 
l 


1 
| 
5 
~ 
‘ 


1 
70 


3649 11581|12674 


103) 
33] 
7 


26676! 12520 


Minnesota 


730| 581| 1480) 4725) 5299; 2022! 


335) 
279 
1778} 330 
2907| 1438 
7580 2062) 
7529| 2046| 

51 16 
5534 
392 

19| 
4226 

13 
287/| 


183) 


71 


837 
88) 
8544 


79) 
l= 


988) 


wel 


a4) 
389| 

4) 129) 
73} 


33 


2234/22072| 2158 


Mississippi 
Missouri 


271| 4639) 
23) 264 

6) 311 
54| 880) 
188| 3184 
559| 3321| 
558! 3291| 

1| 30| 


1788| 8552) 1169) 


42| 450] 
| 32) 
| 6656| 


| 
27| 


437 | 


2 
1597 
1 


15) 


Figures for the New York Metropolitan section which are included 


Nebraska 


3160 
204 
11 
2496 
5 

121 
323 





74 
103 
263 
43) 240 
11 23 

9| 5 
12) 3 

3 2 
13) 45 


16 
59| 


54| 


5804 


NS FOR FIRST 


Nebraska 


454| 

40) 

30) 
106} 153 
278| 692 
494| 1153 
493] 1151 
1| 2 
2589 
80| 134 
2| 3 
839| 2008 
2 4 
127 


55 








Pontiac 2) 106) 1225) 288) 765) 143) 280) 362] 45] 2218] 459 f 24 27 
| 963) 1123) 311| 66) 71 


Hudson Group 48 


Essex 


1225 


118) 250 


224 


19 
17 


808) 
109 


144, = 99) 
128) 93) 


563 240 
309 


279 


319 
284 


111 
101 


14| 
13} 


574| 
198 








Hudson 
Studebaker Group 


26 





Pierce-Arrow 





Rockne 





Studebaker 
Willys-Overland Group 


16 6 





Willys 
Willys-Knight 
Auburn 





Austin 





Continental 





Franklin 


14 


76! 35 


27: 518} 2016| 
160) 
145) 

15 


175| 
152 


23) 


837| 
126 
687 


59 


2145| 597 
178 
156 


2” 
-- 


1007) 
116 


131} 950 
14) 
13] 

1 
29| 


271| 


410) 
39 


191 313 


61 63 


0 


70 


2| 





299 


329) 











218) 

7 153 
11| 278) 
11 263) 
15) 


99 
= 





44 
24 
26 
23) 


3| 














Graham 


78! 





Hupmobile 
Marmon 
Nash 
Packard 


46! 
I 
68 


26) 


102) 
106 


20 


Sr} to] orl 














Cio 





Reo 





Miscellaneous 
State Totals 


1187) 4393 33986 


6879| 6975 


1 


to Sr) @) S| to) 


048'31929/1!1792| 7920] 4538! 749: 


3046! 7118/24255/28185|10728| 2708/18133|) 2345) 


5011 
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FIVE MONTHS OF 1932 BY GROUPS AND STATES 


*Durant and De Vaux figures shown in the 1932 table are included in miscellaneous totals in the compilation for 1933. Austin figures which are shown in the 1933 com- 
pilation were includea in the miscellaneous totals in the compilation for 1932. Continental was not in production in 1932. 







































No. Carolina 
West Virginia 
Dist. of Col. 





Group Total 





So. Carolina 





Line Total 





Pennsylvania 
Rhode Island 
So. Dakota 
Washington 
Wisconsin 





New Mexico 
Tennessee 





No. Dakota 



























































































































































































































































































































































$ . g 
Make of Car ow o ~ 2 
3 ; 4 
HA 5 5 | | 3 
z z z ° 
Auburn Group | 3 20| 217 3| 858| 54 4| 314 24 21| 388) 31| 20) 6) 32) 91| 19| 26) 63| 58| 45| 133) 6| 101 4889 
Auburn | 3] 20| 197 3| 766| 54 4| 304 24 21| 3875 31/ 20) 6 382 90/18] ~—-26 57 54| 41] 181] 5] 98 4644 
Cord | 20 | _-92| 10 | | 1 1| 4| 2 3) 
Chrysler Group | 114| 496) 3882 127|13998| 958! 189] 6711| 1117| 557| 9190) 976| 3490 336) 862) 2107; 149| 315] 1215) 1173) 871] 1924] 233] 954! 91430 
Chrysler | 81 59|  825| 23) 2507| 195| 20] 843] 171| 100] 1784) 160) 54) 57/119) 487! 9| 37] 192] 202] 145] 300! 42! 4156] 15117 
De Soto li) 66] 523) 7] 2081| 70| +13] 1602| 149] 88] 1333) 198) 60) 43) 87|_ 298] 23) 27/203] 185] 89] 290) 10] 178] 14208) 
Dodge | 28 53] 598| 34] 1943] 218 49| 913] 321 92| 1532] 115 78 72| 197| 488 42| 55] 262] 162] 181| 3826) 44] 199] 15836 
Plymouth 49| 318] 1936 3353 f 503] 148} 164) 459! 834] 75| 196) 558} 1008 46269 
Ford Group | 79| 415] 1792| 164| 5343| 1012 361| 3449| 1043! 422| 3859| 310| 410) 386! 621| 2941| 250) 202/ 1897} 860| 487| 1373) 223] 594| | 62460 
Ford 73| 405| 1705| 163) 4987] 1004] 359] 3374] 1029] 409| 3754) 300) 407| 385) 614) 2913] 247! 200] 1887| 845] 482] 1359] 223] 564] 60884 
Lincoln 8 2 14 13| 105 10 3 1| 7 28 3 2} 10] —=‘15) 14] 30 1576 
Gen. Mot. Group| 302] 1310/12153| 539|36086| 3118] 1040 13498] 4545] 1466|/20690| 1773] 1711| 1001) 2612 11093) 740| 932| 5517| 2290! 2146! 6903) 696] 3368 | 261438 
Buick 68) 173) 2001| 92] 6667) 196] 83] 1196] 359| 163) 2783) 251) 104 76) 166) 1027 85| 143} 359] 305] 144] 780! 96! 327] 30846! 
Cadillac 9 9) 297] 5) 1048) 17 1| 216, 33) 8| 287| 28 2; 1] _i9]_—83|_—S 4] Ss] 48] 9] —sa7|~—i2| Si] Ss] ~8998] 
Chevrolet | 192] 841] 7424] 400/21580| 2568] 852] 9295| 3717| 1103/13755| 1111) 1467| 733) 2217| 9078) 550 563! 4524) 1516) 1634] 4805| 507| 2345) 182203) 
La Salle 4) 7| 131| 2| 365) 14 101 11 7| 228) 30 5 5 16) 465 3] 6) 13) 15 lll) 32 i! al e070 
Oldsmobile | 7] 85] 888] 9] 2641] 79| 44] 896 73| 65] 1203| 64) 29) 103)  67| 162| 39) 68] 88| 171] 80] 432] 42] 241] 14693) 
Pontiac 22| 195! 1412] 31| 3785| 244] 60] 1794| 352] 120] 2434] 289] 104! 83! 127| 698] 59| 149] 488| 264] 260] 762| 45] 399] 27628) 
Hudson Group | 14] 125) 892] 13) 2935; 200) 26) 1307| 77| 73) 1561| 166 72 30 94, 244! 68 125) 306; 160] 183) 583) 63] 223) | 18864 
Essex 5 90| 627! 7| 2088] 129} 18| 1009 53} 42| 1084| 128] 47 19 70| 162 $5} 102) 220 82| 143] 414! 52] 177) 138190 
Hudson 9| 35) 265 6| 847| 71) 8| 298] 24 31| 477 38 25 11 24 82 23 23 86 78| 40| 169) 11 46] 5674 
Studebaker Gr’p | 36! 146) 1356 14| 4317| 115) 58} 1169! 145! 159) 1774! 157 37| 84 185 601| 57 75, 206) 339; 134) 604! 45) 221) | 23028 
Pierce-Arrow 1) 2| 156 | 348 6 | 39 14| 5| 106 27 1| 9 37| I 4/16 3| 4 29 1] 17) 1499) 
Rockne 5 63) 335) 5| 733) 45 30| 411 35) 40) 463) = 57 18} 28 62) 197 18} 37 64| 122] 61] 148] 10] 20] 6197 
Studebaker | 30! 81! 865) 9) 8236) 64| 28) _=719| —96|_—114| 1205) 73 19 55) 114] 367 38| 34, 126] 214] 69] 427| 34] 184] 15332/ 
Willys-Ov’d Gr’p| 7| 46) 568] 14| 2191) 91] 108| 1055) 104) 79) 1657| 89 29| 56) 109] 253) 15 87; 158) 125) 204) 529| 25! 78!) | 43971 
Willys-Ov'l'’d 7 40| 420] 11/ 1722} 87| 102) 898] 99] 54] 1469] 80| 28 49 99} 231 13 81! 144/ 102] 184) 484) 24) 65! 11967] 
Willys-Knight 3} «= 148 3) 469) 4| 6| 157] 5 25| 188 9| 1 7 10) 22 2| 6| 14| 23 2004) 
*De Vaux 2| 3 35 66| 13 3! 50} 6| 12| = 57| 3 10 10) 16 8 l 3) 18} 9| 51 2) l 816! 
*Durant | 1| 68 5 96 4 67) 4| 19| 65 4 | 5 1 11 5 3 5 39] 3) 24) 1] 1| 075! 
Franklin |} 2 12 45! | 223] 1| | 73} 4| 6] 131) 18 ] 6 22! T 1 7 19| 3 Bi 12 925] 
Graham 7| 37| 298 4| 995) 11} 7| 419] 18] 65| 617 54 5 17 53| 174 38 30! 103 81| 73) 189) 9| 92 6793} 
Hupmobile l | 14] 300 917 19} 10) 605)  36| 6| 1409} 46; 24) 22) 41{ 111] 18| 20) 103) 48) 31) 226) 15)  67| 7040) 
Marmon | | 5) 47] 2] 199) 1] _2| 39|_~ ~—8 1] 111| 1 1 | 5 2 | 8 Wy 4 6 | 4 916 
Nash 16| 134) 678) 10| 2489) 25| 28) 619| 50) 99] 1119; 106| 12| 28) 72) 158 37| 55) 113) 191| 88) 549) 32! 197) 12481) 
Packard 11] 25) 454| 5] 1282] 24| 1| 285 52 25| 552 40} 10 4 33| 81 15} 25) 67 47| 39| 111 3| 133! 5796) 
Reo 2 15) 78 2| 359] 3 1| 114 11) 14, 183 24 4 2 12 61 4. 2 16 28) 19| 36 4| 6| 1905| 
| 187] 32) 38} 9 1} 100 16 f 100) 2) 6! 1176! 




















































Miscellaneous 
State Totals 


FIVE MONTHS OF 1933 BY GROUPS AND STATES 








1842/29812| 7248] 3025/43463| 3814| 2682] 1990! 4746/17985| 1426! 1899| 9810) 5488! 434711334611359| 6058) 514873! 





















































































































































































































































































































2 "= | i 
om ° « si | fi 5 % e ‘g ss on 
4; Pl glele/a] | ¢ ps) ale] ale fl Elal wi 3| a] 3 
Make of Car E s S ie 2 6 = rs = a 3 ‘5 s S £ & we A. - 
« oO s <= 4 7 0 Q z = 2 | 9 E . oS 
+ z z | 3 : af 22 & ° E br % % g o| © 2 
. ov o v ° ° & a” © <= 6 c © A « v ~ 2 € ° 
zizizizi2i{2{16/]6 ao|azlalale 51/3/38 | 3/3/64 3 3 
Chrysler Group | 64| 442! 4389) 23216510! 1347) 217| 8942) 1470) 744| 9616! 908) 563) 281) 1168 3616, 486)! 297! 1525) 1371| 1283] 2125! 239] 958| | 110925 
Chrysler 2) 29) 513) 17 1683) 127 16, 642) 69) 59) 982) 91 39| 19 84) 384 24) 28) 116) 100! 96) 157) 17) 132) 9290) 
De Soto | 6) 29) 315) 2| 1146) 47) 10) 648) 65) 52) 542) 113/ 22 9° 42 144, 24) 16) 119| 85) 53° 116) 10) 66) 7318 
Dodge 6 7| 955| 49) 3891) 216, 29) 1939) 482] 175] 2192) 126| 109) 60) 180) 669) 70) 58) 350) 364) 338) 530| 61) 238) 24185 
Plymouth | 50] 297) 2606) 164) 9790| 957| 162] 5713) 854) 458) 5900) 57 393) 193' 862 2419 368) 195) 940) 822) 796) 1322) 151| 522) 70132 
Ford Group | 113) 584! 3307) 29511572) 1582) 256) 5780| 1368| 740| 6495) 605) 767 274) 1094 5095) 334| 271| 1668) 1221, 986) 1772 158| 1279 | 98525 
Ford | 113) 581] 3266) 29411361| 1570| 256| 5730| 1366) 734) 6422| 596| 767) 274) 1088 5073) 330) 271| 1663) 1212) 981) 1763) 157] 1265) 97585] 
Lincoln | 3] 41] 1) 211) 12 | «50 2 6) 73 9 6| 22 4 5 9 5 9 1 iA 940 
Gen. Mot. Group) 263] 1123/11721 574/34828|) 3756) 640/13984| 4645) 1181/18736| 1794| 1788 646) 3201/14499| 750 623) 3735) 2208! 1880) 4479) 498) 2731 | 243801 
Buick 35) 88) 1240) 38) 4178| 149] 35] 950) 264) 85| 1755| 195 71\ 35! 96) 731 54, 62) 194) 181! 83) 3858) 52) 233 19675 
Cadillac | 2 3) 124) 2) 468) 10 | 121] 30) 3] 167 5 l 2; 11] = 40 6 2 8} 13 6| 28 15) 1821 
Chevrolet 181] 815| 7211] 449/21927| 3123) 490/10205) 3793) 940/12622| 1188| 1546 507) 277212247) 580! 398) 2928) 1525) 1511| 2993) 379| 1826) 175142) 
La Salle 1 3) 104 2| 296 8 | 98| 14 2| 138 15 10 27 l 3 4 7 4| 28 6 1396 
Oldsmobile 10 65| 751| 22| 2442 83 25| 783! 105 42| 1296 65 33° «33)«100)~«248 40 44| 121) 206 82) 327 15) 180) 13280| 
Pontiac | 84) 149) 2291] 61| 5517| 383) 90] 1827] 439) 109| 2758) 326) 137) 69) 212) 1206) 69) 114) 480! 276) 194) 745) 52) 471) 32487) 
Hudson Group | 2) 99! 471| 3) 1787| 213 12| 785) 72 61| 1020 96 79 20 114 213 64 92 193 93° 101) 315) 31) 152 | 12251 
Essex 1| 96) 414 3) 1551| 197 9| 703) 60 59| 906 90 75 17; 111! 198 60 82) 180 76 94! 268) 29 135) 10845 
Hudson | 57 | 236]  16| 3} 82] 12 2| 114 6 4 3 3) 15 4, 10| 13 17| 1406 
Studebaker Gr’p| 13) 106 667! 23) 2232| 93! 30) 897| 100| 67| 921; 98 30! 64 132; 540 33) 28 #138! #191, 76 322 25 190 13823 
Pierce-Arrow 1 31 Gi{ 1) 184 ] 40 7 3) 55| 20 1 1 13 2 3 2 1 9, 1 11| 705 
Rockne 5| 65 301 13) 684) 66 19] 496, 42) 21) 489| 30| 21) 48! 85] 374 19} 16 77) 101) 51) 183) 12) 89) 6965 
Studebaker 7| 38) 305) 9| 1964] 27! 11{ 361] 51] 43) 377) 48 8 16 46 153) 14 10 58) 88] 24) 130) 12) 90) 6153) 
Willys-Ov’d Gr’p| 7) 12) 216 4| 1376 25 10 762) 42) «+19! 571! 52) 24 13 81 103) #+411 «2113 «50| 81; 44 144 6 38 | 6637 
Willys 7 12) 193 4) 1300 25 9| 751] 40) 18| 558 52| 24 13 79| 102 1] 12 48 79 42) 141 6 34 6365 
Willys-Knight 23 76] 1) 1 2 1} 13 2 1 1 2 2 2 3 4 272 
Auburn 4 5| 125 387 20 2} 205 30 5| 179 8 12 3 1] 64 2 7 3 18 10 2 25 22°86 
Austin 34 35] 137 l 8 ] 99 1) 136 155 42 1 1| 32 l 1 4 9) 1801 
Continental 4) 12 16 2 16 l ra) 1 2061] (47 ~ 8 4° 11 161 
Franklin 3| 23 177 1 33 5) 40). 12 2 8 2 1 l 9 4 I 2) 532 
Graham 2 20) 150 675 15 1] 312 11 46| 352 25 3 9 29 94 27 1] 58 61 38 68 6 69| 4026 
Hupmobile 5| 147) 2] 645 1 141 6 5) 292) 31 12 9 8 64 1 8] 37 1 8 27 68) 2837) 
Marmon 7 24 2 2 “| l 7 61) 
Nash 1! 37, 214, 2 1003) 28 6) 193) 23) 50) 346 52) ID 7, 32) 50) 20) 10) 21 $2} 33) 182) 4 64) 4458) 
Packard 1] 15) 224] 2] 847) 18 244] 15) 11] 360) 17| 8 1. 20| 55 $12 32) 11| 24) GO| 2) 58) ge4e 
Reo l 16). 55, 3) 252) t 2) +50 5 5| 123 19 — = 7 1 + 7 10 9° 26) 1 3) 1210. 
Miscellaneous lll) 2) 61 5 9] 27 5 | 64 rE 2 1 2 #2 a 2 1 6; | 94 #4701, 
State Totals | 470) 2471/21873 1142 72457, 7250 1179/82411| 7794 2943139256 3722) 3434) 1333 6067 24460 1748 1371 7511 5316 4510 9552. 972 5750) 508177 





14 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, JULY 12, 1933 


Service Covers 65% of This Dealer’s Overhead and--- 


15% of His New Car Sales Enter the Service Door 


Special Maintenance Offers 


and Intelligent Follow-ups 


Used to bring Customers in 


By GEORGE CULLEN 
HEN Fincher Motors, Inc., of Rochester, N. Y., Olds- 
mobile and Chevrolet dealer, was organized early in 


1931, Harry W. Fincher, president, definitely hitched his 
wagon to the maintenance star. 
department today is carrying sixty-five per cent of the 
gross overhead of the Fincher establishment and is turn- 


ing in a steady stream of profits enabling the firm to forge 
ahead in the face of trying conditions in the car r sales field. 


In 1932, the service department)—— 


grossed over $70,000. Indications 
are that this figure easily will be 
surpassed in 1933. With its grow- 
ing maintenance business, Fincher 
Motors will be in an unusually 
strong position to cash in on new 
car sales when improved busi- 
ness conditions bring a boom in 
this branch of the industry. In 
the meantime the concern is 
reaping the harvest of the main- 
tenance field and building the 
firm foundation of an _ all-in- 
clusive dealer establishment. 


Eight years as a dealer sales 
manager served to focus 
Fincher’s attention on the im- 
portance of an adequate and ef- 
ficient service department to the 
dealer. Forced to join the ranks 
of the unemployed by the failure 
of his employer, Fincher vowed 
that should he ever open his own 
establishment, service would not 
be the neglected child. 


Has Ample Equipment 


Since early in 1931, Fincher has 
kept his pledge. His service de- 
partment is one of the largest 
and most efficient of any dealer 
establishment in the city. It is 
equipped to handle almost any 
kind of a service job and its 
70,000 square feet of floor space 
provides ample room for volume 
business. 

An average of thirty-eight cars 
pass through the station daily for 
some kind of maintenance work. 
This volume of business, suffi- 
cient to keep the firm’s sixteen 
mechanics on the job most of 
the time, is maintained by a mer- 
chandising campaign which, while 
intensive is not expensive. In 
1932, for example, the promotion 
expenditure was only $1,750. Of 
the better than $70,000 gross done 
in the shop that year, car repair 
service, including labor, amounted 
to $39,454, parts and accessories 
$23,972 and gasoline, oil and 
grease $8,063. In other words, ap- 
proximately $40,000 worth of 
actual maintenance business pro- 
duced in addition approximately 
$30,000 in supplementary services. 
Most of the parts and accessories 
and most of the gasoline, oil and 
grease were sold to customers 
who had come in for other main- 
tenance work. 


Maintenance Specials 


“We put our faith in mainten- 
ance specials,” Fincher said in 
explaining how he has built up his 
service department. “Last year 
we featured three. They range 
from a few dollars up to a little 
over ten. On the whole they are 
very effective. They appeal to 
the customer because they are 
smart merchandising. 

“Take our spring special, for 
example, which this year we of- 
fered for $9.95 for six cylinder 
cars and $10.95 for eights. It is 
nothing more than an ordinary 
carbon and valve job with a little 
lubrication thrown in. Put it 
to the customer that way and he 
wouldn’t be impressed at all. But 
we list all the operations in the 
job, some twenty or more, put 
them down in red ink in our let- 
ter, and they look very imposing. 
We make a good profit on this 
special at the price asked and we 








expect a good volume on it this 
year. 

“Strangely enough, this special, 
which is our most expensive, is 
much more popular and profitable 
than some of the cheaper ones we 
have offered. We are offering one 
this year at $1.95. We don’t ex- 
pect to make any money on it. 
It’s a washing, greasing and in- 
spection job. We count on the 
allied services which we may get 
out of the customers on this spec- 
ial to pay us. And it will prob- 
ably add a few more regular cus- 
tomers to our growing list.” 

Every new customer that enters 
the shop is listed on a card, on 
which is recorded the customer's 
name and address, make of car, 
motor serial number, mileage and | 
date. 

A few days after his initial 
visit the customer receives a let- 
ter of thanks. In addition the| 
letter requests a report on the} 
satisfaction of the work and as-| 
sures the customer that if for 
any reason the work should not 
come up to expectations, Fincher 
Motors will consider it a privilege | 
to rectify the error at once. 

After thirty days, 
tomer has not returned to the 
service shop he receives a letter, 
a telephone call or a personal call 
from a Fincher salesman to in- 
quire if all is well. This follow 
up is varied. 
two out of the year, it is by 
telephone, others by mail or per- 
sonal call. But always the follow- 
up is made. 


Evening Calls Best 
Fincher has found the ideal 
time for making telephone and 
personal calls 


men, each man being required to 
make at least five calls daily dur- 
ing the months specified. 
amounts to several hundred calls 
a month. It is Fincher’s conten- 
tion such a volume of calls is 
bound to produce business by 
sheer weight of numbers. 


The two working exhibits above 


As a result, the service 


if the cus-| 
|er’s to promote the efficiency of | 


Some months, about | 


is between 6 and! 
7:45 o’clock in the evening. The | 
telephone and personal calls are} 
made by the regular car sales- | 


This | 


o— seeped staan 
Fincher’s maintenance mailing 
| list now numbers over 2,000 names 
}and every one of them “live.” 
On the list are the names of 
some 600 owners of “foreign” 
cars, that is cars not of the make 
sold by Fincher. These “foreign” 
customers were picked up with 
very little effort, other than a 
commendable display of resource- 
fulness. In the last few years 
several dealers in Rochester have 
|; gone out of business leaving sev- 
eral makes of cars without repre- 
sentation in the city. Whenever 
such a situation arose, Fincher 
promptly got out one of his main- 
tenance specials and dispatched 
it to all owners of that particular 
car whose names he could obtain. 
The response to these offers was 
unusually good, the “orphan” car 
owners apparently being happy 
to find some one who was ready 
and anxious to help them keep 
their cars in running order. 


Direct Solicitation 


In addition to his direct solici- 
tation for business as exemplified 
in the mail special and telephone 
and personal contacts. Fincher’s 
|service merchandising policy also 
includes more subtle methods 
which have played their part in 
building up the department. 

For example, the present build- 
ing, which the firm has occupied 
since the beginning of 1932, was| 
| designed and built with the idea 
|of making it an effective mer- 
| chandiser of Fincher service. Its 

|location on the fringe of the 
| downtown section, a stone’s throw 
| from East Avenue, one of the 

main thoroughfares, makes it un- 
|}usually accessible. 

The service department can be 
| entered through large doors from 
South Union street or from An- 
|son place, which runs parallel in 
|the rear. Twenty-four-hour serv- 
lice assures every prospect the 
|fastest possible maintenance 
| work. 
story high, another idea of Finch- 








his establishment. With all ope- 
rations on one floor, closer super- 
vision is possible. The office is 
|located on a mezzanine. 

“One of the first 
learned after starting in busi- 
ness,” Fincher continued, “was 
the necessity for adequate plant 
equipment and layout and the 
need for an attractive appearing 
establishment.” 

As to the influence of the serv- 
ice department on car sales, 
Fincher said: 

“IT don’t think it would be over- 
estimating to say that it accounts 
| for at least 15 per cent of our car 
sales. This much is certain, we 
would never make the large num- 
| ber of contacts for car sales that 

we do now if we did not have a 

large service business. We could 
not afford to get along without 
our shop.” 


things I 


form a part of the Eveready divi- 


sion of Union Carbide & Carbon Corporation’s exhibit at the exposi- 


tion. Through the glass panel in 


each of these working exhibits are 


revealed the water jackets of the engines. 


The building is only one} 
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Automobile dealers played a prominent part in the dedication of the 
new Wawona tunnel in Yosemite National Park. A parade of old 


cars preceded the ceremonies. 


Prominent in this was a 1903 Ford, 


driven by William L. Hughson, who has held that franchise for thirty 


years. 


Bill, himself, entered into the spirit of the occasion by appear- 


ing with false whiskers, while the passengers were dressed in their 
grandmothers’ clothes and hats of the gay nineties. The parade lasted 
an hour and a ‘Ralf. 





Chrysler Granted Charter 
For Engineering College 


Detroit, July 14.—-The Chrysler 
Corp. has incorporated the 
Chrysler Institute of Engineering 
under the laws of the state of 
Michigan. The granting of the 
charter is said to be the first 
time in this country that an in- 
dustrial corporation has. been 
given the right to conduct recog- 
nized school and college courses 
and grant degrees upon their 
completion. 

The new charter permits the 
Chrysler Institute of Engineer- 
ing “to establish and operate a 
special preparatory school and 
college of engineering for the 
purpose of furnishing education 





|in undergraduate college prep- 


aratory and in diverse branches 
of engineering and allied sub- 
jects; offer a course of study in 
the following: High school and 
college preparatory, leading to 


by chemical, electrical, 
and mechanical engineering, lead- 
ing to degrees of Bachelor or 
Master of chemical engineering, 
electrical engineering, 


title of mechanical engineer; in 
general, to carry on the general 
class education work and to grant 
and confer such degrees in engi- 
neering as are usually carried on 





In This Corner 








(Continued from Page 4) 


whole limit and really do a mod- 


ern job, leaving it to all the re- 
strictive organizations which now 
hinder their making changes to 
fall into line after they see the 
increased service which the new 
vehicle can give. 

Rail cars will presumably start 
out with the biggest power plants 
available, probably heavy and de- 
signed for power plant or marine 
work. Since there is no trans- 
mission to fit they will presum- 
ably be electric drive, in spite of 
the power losses and the high 
first-cost involved. From then on, 
however, it will be up to the en- 
gineer to devise more direct meth- 
ods of drive, more economical 
arrangements of power 
simpler methods of body con- 
struction and detail, and railway 
vehicles more fitted to the eco- 
nomic necessity of rail car prob- 
lems than anything now running. 

Wm. B. Stout 
Stout Engineering Labs. 
Dearborn, Mich. 


plants, | 


industrial | 
engineering and to grant to out- | the company’s employes exclus- 


standing engineers the honorary | 


} 





college entrance credits, followed | graduate School, 


industrial | 
|chartered Chrysler Institute of 


and conferred by similar insti- 
tutions.” 

This recognition of the corpor- 
ation’s educational activities is 
the result of two years experience 
in the Chrysler engineering divi- 
sion in the training of selected 
graduates of accredited technical 
colleges to fit them for industrial 
work in the company’s research 
and engineering laboratories and 
in providing secondary school and 
college training for men in the 
company’s engineering division 
who either lacked these advan- 
tages in earlier life or desire to 
supplement their earlier educa- 
tion. 

These two activities have been 
carried on since September, 1931, 
in what has been known as the 
Chrysler Graduate School of En- 
gineering Research and the 
Chrysler Engineering Under- 
both of which 
will now be included in the newly 


Engineering. Starting in the fall, 
the institute will inaugurate a 
full college course in various 
branches of engineering open to 


ively. 

Graduation exercises of the 
new institute were held Tuesday 
evening and the first degree of 
Doctor of Engineering was con- 
ferred upon Walter P. Chrysler. 


‘What! No More 


Free Service? 


Washington, July 7.— Will the 
automobile industry continue to 
be one of the largest patrons of 
Uncle Sam’s great research estab- 
lishments if called upon to pay 
for such services? 

The question is timely in view 
of the Federal Government’s plan 
to put specific research functions 
on a fee basis, charging particu- 
lar industries and businesses for 
services performed primarily for 
them. The plan is an outgrowth 
of the demand for economy in 
Government ee 


Plate Glass Production 


Pittsburgh, July 14.—The total 
production of polished plate glass 
in the United States for June was 
9,499,260 square feet compared 
with a production of 7,922,434 in 
May and a production in June, 
1932, of 4,909,988 square feet. 
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Motor Shares Active at 275% Above July 1932 


oO-— eee 


Continental 
Re-admission 


Stirs Holders 


By C. J. ALEXANDER 
New York, July 14.—With Au- 
burn Automobile Co. returning to 
the limelight with a 10%-point 
run-up to a new high for the year 
on Wednesday, the motor shares 


generally showed strength this 
week on the New York Stock Ex- 
change. 


With the leaders extremely ac- 
tive at times, the stocks of a 
number of automobile companies 
entered new high ground for 
both 1933 and 1932, continuing the 
uptrend of recent weeks. 

Return of Continental Motors 
to trading privileges on the New 
York Stock Exchange today was 
hailed with delight by the holders 
of its securities. The re-admis- 
sion was signal victory for Conti- 
nental, this having been one of 
the few times in the history of the 
Exchange that a stock has been 
re-admitted to trading after a 
suspension. The company was 
entirely cleared of any sugges- 
tion of violation of the regula- 
tions of the Exchange. 

Traijing in Continental 
been going on here “over the 
counter” since the suspension and 
the prices paid had steadily risen 
during the early part of the week. 

Rubber company shares had a 
burst of strength this week on the 
reports of a further increase in 
automobile tire prices. 

The Packard Motor Co. was re- 
ported during the week as having 
made a nominal profit during the 
second quarter, thus 


motor companies with a profit- 
able second quarter. 

It was just a year ago this 
month that the shares of auto- 
motive companies were at their 
depression lows on the exchanges. 
Those who were on the buying 
end in July, 1932, have seen the 
motor stocks as a group advance 
about 275 per cent 
valuation since that time, al- 
though they have had their sink- 
ing spells in the meantime. 

The something like 108,000,000 
shares of car, truck, accessory 
and equipment company stocks 
listed on the New York Stock 
Exchange had a valuation of 
around $668,000,000 on the aver- 
age in July, 1932. The current 
market price of the group is 
around $2,500,000,000. This is a 
gain of about $1,832,000,000. 

From the low point of a year 
ago, motor stocks advanced about 
100 per cent during August, Sep- 
tember and October of last year. 
Then came a slump of around 
twenty-five per cent through No- 
vember and December. Quota- 
tions rose slightly in January and 
February, only to crack sharply 
in March with the national bank- 
ing holiday. The rise which car- 
ried prices to their current levels 
got under way in April and has 
had only temporary setbacks up 
to the present time. The per 
share average at present is about 
$23 as against around $6.15 in 
July, 1932. 

Earnings reports for the second 
quarter are beginning to make 
their appearance. Among the 


first was that of the Eaton Mfg. | 
Co., with a profit for the three | 
all | 

| 


months of $268,432, after 
charges, as against a net loss of 
$42,680 in the like period of last 
year. 
Eaton’s net profit was $31,253, as 
against a net loss of $15,957 for 
the first half of last year. 


Nash Bullish 


The outstanding piece of cor- 
poration news of the past week 


was the restoration of the Nash | 


Motors Company capital stock 
to a dividend basis. The declara- 
tion of twenty-five cents a share, 
despite a net loss of $145,469 in 
the three months ended May 31, 


another | 
name having been added to the} 


in market | 


For the first six months | 





had | 





and L. A. Young Spring & Wire 
| Co., fifty cents. 
Of these companies. Bendix, | 


| Graham-Paige, 
Link-Belt, Motor Wheel and Ray- | 
had deficits in| 
the second quarter of last year. | 








was a definite indicatiun of how 
the motor industry feels about 
the future. Nash has about $11.60 
per share in cash and government 
securities and this enabled the 
directors to declare the dividend 
without danger to the company’s 
financial position. However, the 
payment was discontinued earlier 
and would not have been resumed 
if Nash executives had been un- 
convinced that the motor industry 
was on the road to recovery. 
While Nash’s strong cash posi- 
tion rather than increased earn- 
ings, made possible the resump- 
tion of the dividend, the action 


emphasized the conviction in the | 


industry that the next turn in the 
dividend trend will be for the bet- 
ter rather than a continuation of 
reductions and omissions. 


Earning Forecasts 


The latest estimates of earnings 
issued by Standard Statistics Co. 
included the following per share 
forecasts for automotive con- 
cerns: Bendix Aviation Corp., 
tweny-five cents: Bohn Aluminum 
& Brass Corp., $1.50; Borg-Warner 
Corp., thirty-five cents: Caterpil- 
lar Tractor Co., deficit of three 
cents; Chrysler Corp., $1.25; Gen- 
eral Motors Corp., seventy-five 
cents; Hudson Motor Car Co., 
twenty cents; Graham-Paige Mo- 
tors Corp., five cents; Hupp Motor 
Car Corp., deficit of ten cents; 
Link-Belt Co.. deficit of twenty- 
five cents; Motor Wheel Corp., 
thirty cents; Raybestos-Manhat- 
tan Co., thirty-five cents; Timken 
Roller Bearing Co., twenty cents, 


Hudson, Hupp, 


bestos-Manhattan 


Here and There 
Bendix business in the second 
quarter reported to have increased 
$1,000,000 over first three months 


| of $81,660 in May... 
| losses 


| 








From CONRAD 


for year; sold off later. 
were steady through 








. Thermoid Co. had a profit in| 
June of $70,680 following a profit | 
Studebaker | 
stopped during’ second | 
quarter under receivership opera- | 
tion, with net operating profits | 
realized in April, May and June} 
/ Studebaker’s cash balance 
on June 30 was about $1,100,000) 
larger than on March 31... E. 
G. Budd Mfg. Co. estimated to) 
have operated at a profit in May 
and June -Reynolds Spring 
second quarter profit believed to 
have been around $70,000, as 
against a loss a year ago. 

Graham-Paige is understood to | 
have arranged for almost ninety 
per cent of its August 1 debt 
maturity of $1,675,000 . . . Detroit 
group said to be interested in) 
Timken Roller Bearing stock. . 
More than $1,000,000 of convert- 





most of the day, 
ground with rest of the market at the close. 


holders 
capitalization from 
5,000,000 shares has been set for 
August 9. Stockholders will also 
vote to cut the par value to $la 
share 


$5,908,317 of the proceeds to the dividend on July 10, a quarterly 


letter sent out by Continent 


Last Minute Wall Street Wires 


ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, July 14, 3:15 P. M.—Continental Motors featured 
early trading in motor shares on Stock Exchange today. 
It celebrated return to the list with an opening trans- 
action of 3,500 shares at $4 which equaled high point 


Automobile stocks generally 


giving some 


‘Continental Calls 


For Meeting to 
Increase Capital 


New York, July 14.—Trading in 


|the shares of Continental Motors 
Corp. was re-instated on the New 
York Stock Exchange today. 


The special meeting of stock- 
to increase authorized 
3,000,000 to 


on common and apply 


reduction of good will to $1. The 


able notes of Libbey-Owens-Ford | were 2,448,652 shares outstanding 


| Glass Co. have been deposited for/on July 6, 


| conversion into common stock. sold for cash since May 31. 


Bohn Reports Profit 


Bohn Aluminum & Brass Corp. 
reports for quarter ended June | 
30, 1933, net profit of $509,302 | 
after charges, depreciation, taxes, | 
etc., equal to $1.45 a share on 
352,418 shares of $5 par of stock. | 


|ume of business in motors, 
trucks, 


124,105 having been 


Speaking of the need for ad- 


ditional capital, W. R. Angell, 
president, said in part: “In order 


to manufacture and distribute the 
anticipated schedule of automo- | 
biles for 1934, as well as to care 
for the expected increase in vol- 
Divceo 
airplane engines, and for 


Link-Belt deficit for first |This compares with net profit of| other operations of the corpora- 


half less than a year ago. 
saw 


June| $100,602, or 28c 
Link-Belt break about even| ceding quarter. 


a share in pre- | 


tion, additional working capital is 


|} necessary. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS 


(Furnished by Wm. C. 
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Roney Company, Union Guardian Building, Detroit) 


1933 Last Sale 1933 Last Sale 
High Low NEW YORK July 14 July 11 | High Low July 14 July 11 
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Budd Wheel Co 
Chicago Yellow Cab (1) 
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Eaton Mfg 
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Hudson Motor 
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Nash Dividend 
Starts Ball Rolling 


New York, July 14.—Decision of 
the directors of the Nash Motors 
Co. to resume dividend payments 
and disburse twenty-five cents a 
Share to the holders of 2,646,000 
shares of capital stock outstand- 
ing was the outstanding dividend 
news of the week, not only in the 
motor industry but in all indus- 
tries. 

This means a payment of $661,- 
500, which will be made on Aug- 
ust 1 to holders of record July 20. 

The Nash directors omitted the 
dividend payment due on May 1 
with the statement that disburse- 


ments would be resumed as 
quickly as conditions justified 
such action. 


While Nash was the first of the 
larger companies to resume divi- 
dends after omission, the C. M. 
Hall Lamp Co. increased the divi- 
dend rate on its capital stock. 
This company declared a dividend 
of 10 cents a share, payable July 
20 to holders of record July 15. 
The last previous dividend was 5 
cents a share and vas paid on 
December 23, 1932. With 400,000 
shares outstanding, the Hall dis- 
bursement will amount to $40,000. 

The $5 preferred stock of the 
General Motors Corp. went ex- 


payment of $1.25 to be made to 
This 


$2. 344,000 will be sent out. 


Studebaker Sees 
2nd Quarter Profit 


New York, July 13.—Steadily 
increasing business of the Stude- 
baker Corp. is shown by reports of 
receivers to the New York Stock 
Exchange, indications pointing 
to a resumption of earnings in 
the second quarter though a prob- 


| able loss on the first half. In the 
first quarter the corporation 
|showed a net loss of $3,156,000, 


| more 


including the company’s propor- 
tionate share of the first quarter 
losses of the White Co. and 
Pierce-Arrow Motor Car Co. 

The company entered July with 
than 2,800 unfilled orders 
after selling and shipping 5,050 
ears in June; 4,120 in May and 
3,798 in April. March sales to- 
taled 2,045. Since the receiver- 
ship more than 200 new dealers 
have been added to the rolls. 

Current assets as of March 31 
totaled $7,566,830, including cash 
of $1,038,002, sight drafts of 
$434,686, receivables other than 
trade of $591,480 and inventories 
of $4,875,076. Current liabilities 
totaled $1,751,057. 

The net worth of the company 
on May 31, including plants and 
equipment at book value, was 
$69,885,000. Cash balance held by 
the receivers on June 30 was 
about $1,100,000 in excess of the 
balance on March 31. Claims 
against Studebaker and Rockne 
Motors Corp., in receivership, to- 
taled $22,172,816. ‘These included 
bank loans secured and partly se- 
cured; trade and other accounts 
payable; accrued expenses and 
reserve for material commitment 
cancellations of $7,311,766 and six 
per cent gold notes due 1942 to- 
taling $14,861,050, these notes be- 
ing issued in exchange for stock 
of the White Motor Co. 


Packard in Black 


Packard Motor Car Co. is ex- 
pected to report a nominal profit 
for the quarter ended June 30, 
1933. The company began ope- 
rating in the black in May, its 
cash position was materially im- 
proved during the period, cash 
and Government securities at the 
close of June amounting to more 
than $14,000,000, compared with 
$12,014,973 on March 31 and with 


$13,387,612 on Dec. 31, 1932. 
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—neither strong enough, 
nor safe enough, nor quiet enough 
for the body of a quality car like 


CHEVROLET 


Why is it that every 12-cylinder and 16- 


__ |i __. 
/ CHEVROLET, 





 Pomecenedll cylinder car in America has bodies of steel 
reinforced by hardwood? Why is it that every make of car 
selling for over $4000 uses bodies of exactly the same type? 
Why? For the same reason that Chevrolet uses it exclusively 
and refuses to resort to anything else: Because every test and 
every experiment and every experience with bodies has definitely 
proved: STEEL ALONE IS NOT ENOUGH! Neither strong 
enough to stand the constant stress and strain of modern usage. 
Nor safe enough to give you the kind of protection you want 
for your family today. Nor quiet enough to give you the care- 


free, noise-free service that means so much to motoring pleasure! 


The two work together. And the result: the strongest, safest 


type of body. such as Fisher builds for Chevrolet. 


Don't expect to find a steel plus hardwood body in any other 
low-priced car. Only Chevrolet has it! And don’t expect to find, 
in any other low-priced car, sturdy, safe bow and slat roof 
construction, such as Chevrolet gives you. Or that greatest body 
improvement in the last ten years: Fisher No Draft Ventilation 
Or a Cushion-Balanced Engine Mounting (that kills annoying 


vibration). 


Also, don’t expect to find, in any other low-priced car, such Chev- 
rolet features as a Starterator! Or genuine Syncro-Mesh combined 


with Free Wheeling! Or a six-cylinder engine as dependable— 


The trouble with steel alone is that it stands just so much shock ; 
or as economical—as Chevrolet’s! No other car has them—and 


and punishment. Steel alone is inclined to rumble and rattle 
Steel simply can’t do a job all by itself, any more than wood 
alone can! BUT—when you put the two together—a heavy 


staunch steel body over tough, solid hardwood—then you get a 


that’s why no other car can keep pace with Chevrolet's ‘‘more 
than one-a-minute”’’ sales—why twice as many people choose 
Chevrolet as any other make of motor car. 


real body! The hardwood reinforces the steel—and vice versa! CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


lelivered prices and easy G. M. A.C. terms. A General Motors Value 


445,565 


All prices f. 0. b. Flint, Mic 


STEEL BODY HARDWOOD REINFORCEMENT STRONG, SAFE BODY BY FISHER 
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